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FIBEL 1S AGAIN PRESIDENT 


DETROIT CONFERENCE MEETS 





Annual Convention at Niagara Falls 
Was Devoid of the Old Time 
Spirited Debate 





(Prom a Staff Correspondent) 


Clifton Hotel, Niagara Falls, Can., 
Sept. 5—The Detroit Conference closed 
its annual meeting yesterday ‘. re- 
electing the old officers. L. H. Fibel, 
president of the Great Eastern, has 
made a strong and effective head of 
the Detroit Conference. He has given 
it time and energy. Mr. Fibel came 


The Western Branch Etna Insurance Company 
is now located at 159 LaSalle Street, Chicage, 


ath floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. Gatiacuer, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspsn, Gen. Agent, Marine Deft. 





here with the emphatic avowal of not 
accepting the office again, but the re- 





quest that he serve was so sincere and 
unanimous that he yielded. S 
L. O. Chatfield of the Phoenix Pro- 
ferred again becomes first vice-presi- 
dent and R. R. Koch of the Ameri- 
can Assurance, second vice-president. 
W. H. Howland of the Fidelity Acci- 
dent & Protective of Saginaw will 
serve a second year as secretary and 
D. E. Stevens of the Commonwealth 
Casualty of Philadelphia again becomes 
treasurer. 
New Executive Chairman 
J. B. Pitcher of the United States 
Health & Accident declined to serve 
again as chairman of the executive 
committeg.bat*fetains a place on the 
committee, C. H. Boyer of the General 
becoming chairman. The other mem- 
bers are H. G. B. Alexander of the 
Continental, V. D. Cliff of the Federal, 
W. H. Jones of the Equitable Accident, 
A. E. Forrest of the North American, 
and D. E. Thomas of the National. 
The conference is in such smoothly 
running order that the sharp discus- 
sions and lively sessions when its work 
was being evolved and the members 
learning the lessons of cooperation, are 
now absent. This year’s meeting was 
quiet. There was scarcely a ripple on 
the still waters, a contrast indeed to 
the turbulence of Niagara at its feet. 
Banquet Was a Notable Feature 
The banquet this year was a most 
delightful feature. There was genuine 
camaradarie. John J. Lentz of Colum- 
bus, O., president of the American In- 
surance Union, was toastmaster and 
his part was deftly performed. He 
ruled out “sense and shop talk” from 
all postprandial speaking. 
Those that he called on to do the 
heroic were Dr. C. H. Harbaugh of the 
American Assurance, H. A. Luther of 
the North American, R. R. Koch of the 
American Assurance, Attorney Short of 
the United States Health & Accident. 
J. B. Boyer of the General, F. S. Dewey 
of the National, F. C. Oviatt of the 
Industrial Review, Max Cohen 
Views, W. De M. Hooper of the Hoop- 
er-Holmes Information Bureau, and 
Mrs. Lentz. 
A surprise was sprung when Mr. Fi- 
bel was called on to render some piano 
selections. But few knew of his ac- 
complishment in this direction but his 
talent was soon demonstrated. Miss 
Thompson, sister of the hotel man- 
ager, gave some excellent vocal se- 
ections. 
It was decided to leave the place of 
the next meeting to the executive com- 
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LOWER EXPENSE KEYNOTE 


SOUNDED BY WESTERN UNION 





Great Organization Will Undertake 
Education of the Public in Prin- 
ciples of Fire Insurance 





Frontenac Hotel, Frontenac, N. Y., 
Sept. 9.—(Special)—Education of the 
public in the principles of fire under- 
writing and reduction in the expenses 
of conducting the business were the 
keynotes to the sessions of the twenty- 
ninth annual meeting of the Western 
Union, which convened at the Fronte- 
nac here Wednesday. 

The meeting is not a large one. The 
lack of important issues make for a 
small attendance but the sessions have 
been closely followed. President George 
W. Law made only a brief address at 
the opening of the meeting, reviewing 
the work of the year and noting the 
deaths of J. S. Belden, of the Fire As- 
sociation in Chicago, and Martin Col- 
line, of the same company, in St. Louis. 


Law Wants Expenses Reduced 

Mr. Law warmly commended the 
educational campaign that is being in- 
augurated and quoted at some length 
from his correspondence with Chair- 
man W. N. Johnson of the committee 
having the matter in charge. He also 
declared that some way must be found 
to reduce expenses, or action would be 
forced on the companies. He called 
attention to the committee appointed 
by the National Convention of Insur- 
ance Commissioners to investigate the 
expenses in fire insurance to add force 
to his remarks. It was interesting to 
note that the western states, in which 
attempts were being made to reduce 
expenses, are those where combinations 
- commissions were prohibited by 
aw. 

Report of Governing Committee 

This is the end of Mr. Law’s second 
term as president, and he expressed 
himself as not unappreciative of the 
honor that had been accorded him. 

The report of the governing commit- 
tee was also brief and contained but a 
few recommendations, which were re- 
ferred to special committees, which will 
report at Thursday’s sessions. The 
resignation of Secretary C. E. Snyder 
of the Kentucky Board was noted and 
the feasability of establishing an inae- 





pendent rating bureau there was pre- 
sented. Commissions on whisky and on 
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Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


. Total Assets, $7,965,453-74 
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(COMTINUED ON PAGE 132) 





large buildings were also presented for 
consideration. 
Educational Bureau Explained 

Mr. Johnson, as chairman of the bu- 
reau on publicity, read his report, which 
was warmly received. Copies were or- 
dered printed and distributed and the 
committee was voted the necessary 
financial assistance to carry on its 
work. 

Mr. Johnson recited the objects of 
the union in his report for the com- 
mittee on publicity and promotion, to 
promote reforms in underwriting and 
told of the many vicissitudes it had 
undergone, always in the hopeful spirit 
that the public would realize the deep 
thought its members were giving to 
the business. Yet today the attitude of 
the courts, the public and the legisla- 





(CONTINUED ON PAGE 15) 
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APOSTLE OF REAL BRAND 


TASK OF CLEANING OKLAHOMA 





What Commissioner McComb Has 
Done Since Establishing the New 
Insurance Department 





Two state commissioners who are re- 
garded by life men as leaders in reform 
measures and who are doing heroic 
work to keep old line life insurance 
free from all schemes and to maintain 
it along old, sound, substantial courses, 
come singularly enough from the far 
west. It might seem that in their sec- 
tion, more or less indifference to con- 
ventionalities or orthodox forms would 
exist and the lid would be pried off for 
purposes of increasing the state’s rev- 
enues. 

Rittenhouse and McComb 

Commissioner Rittenhouse of Col- 
orado is a terror to evil-doers in his 
state and has stood like a David with 
his sling shot when any giant appears. 
McComb of Oklahoma is another man 
who has cleaned the Augean stables 
and given the newest state clean prac- 
tices in life insurance. Mr. McComb 
worked with a rate book a dozen years 
or so during a time when the old terri- 
tory of Oklahoma was hammered with 
every pernicious life insurance scheme 
afloat. When he was elected as head of 
the insurance department, he was state 
manager of the Franklin Life. He had 
to establish a state department and also 
had a legislature on his hands. 

McComb Is a Pighter 


Mr. McComb is a fighter of the best 


brand. He determined to give his state 
a sensible code of laws. He did not 
get all he wanted, but he _ secured 


enough to enable him to accomplish 
much, Out went the State Mutual of 
Rome, Ga., the Citizens Life of Louis- 
ville and others that would not sign the 
McComb code of honor. Mr. McComb 
requires all companies to sign a pledge 
that they will not write any special 
contracts in his state or any other; that 
there shall be no stock selling, incor- 
porated agencies or any scheme of arti- 
ficial stimulation. No company is ad- 
mitted which allows Oklahoma pre- 
miums to contribute to special classes. 
Tilt With Van Laningham 

The Oklahoma man had a stiff tilt 
with the Great Western Life. O. L. 
Van Laningham, although considered 
“an affable life insurance gentleman” in 
Wisconsin, was deemed a_ freebooter 
and a pirate on the seas in Oklahoma. 
He poured hot shot into the state in- 
surance department at Guthrie, but Mc- 
Comb held the fort with his gatling 
gun. And McComb saved most of his 
people from being stung. 

Then the Oklahoma commissioner 
determined to prohibit assessment com- 
panies from remaining in his state. 
Laws were passed which enabled him to 
do this. Today there is not an assess- 
ment company operating in Oklahoma, 
in spite of the artillery turned on the 
Oklahoma commissioner by the trained 
warriors of the Bankers Life of Iowa 
and its lesser allies. 

Cleans Out the Fraternals 

And the fraternals, although he did 
not get what he desired in regulative 
measures, were sent scampering. There 
were over a hundred in the state; now 
he has reduced the number to some 
twenty. 

Commissioner McComb believes in 
adequate rates for fraternals. He has 
some on probation until they prove 
themselves worthy and adopt proper 
rates. He has forced some to revamp 
their contracts and construct them 
along safe lines. He does not want 
his people to be drawn into a fraternal 
that will only be a temporary make- 
shift. 

Some life companies are knocking at 
his door for a welcome word, but he 
finds it easier to keep out all doubtful 

(CONTINUED ON PAGE 14.) 





Z. M. HOST IN NEW POSITION 





Former Wisconsin Commissioner Be- 
comes Director of Agencies of 
U. S. Annuity & Life 





Zeno M. Host, former insurance com- 
missioner of Wisconsin and one of the 
best known men in the life insurance 
business, has been appointed director 
of agencies of the United States An- 
nuity & Life of Chicago. For the past 
eighteen months Mr. Host has had 
charge of the field force of the Knights 
of Pythias insurance department, dur- 
ing which period the agents under his 
management wrote or transferred to 
the legal reserve plan $72,000,000 of in- 
surance. 

Mr. Host had several other offers 
under consideration before deciding to 
accept that of the Chicago company. 
He is a man of strong personality and 
will undoubtedly make his influence felt. 





Southern Goes to Loebs 
The Southern of New Orleans has 
placed its Chicago and Cook county 
agency with A. Loeb & Sons, the ap- 


pointment being made by President 
Robert Dickson. 





Bind While Fire Rages 

Some companies were surprised to 
receive advices from their agents in the 
iron range of Minnesota, now being 
swept over by forest fires, that business 
was bound at Hibbing, Minn., now 
surrounded by fire. Telegraphic can- 
cellations were made. 





Conditions Good at Vincennes 


Conditions at Vincennes, Ind., from 
the local agents’ standpoint, are very 
good, generally speaking, better than 
in almost any other part of the state. 
The state board visited Vincennes 
agents recently. It was understood that 
a lumber yard was written under tariff 
rate that occasioned the visit. Upon 
investigation every thing was found O. 
K. Collections are good. Most local 
agents attribute this to the fact that 
Vincennes has greatly benefitted by the 
trade that comes from the southern 
Illinois oil field. 

The city has purchased a site and 
will erect another engine house that 
will give additional protection to the 
manufacturing district. 





Indiana Agency Appointments 


Allemannia—M. O’Brien, Bedford; Rash & 
Rash, North Vernon; N. D. Morris, New 
bany; Armstrong & Frank, Jeffersonville. 

Am. Cent.—Mrs. S, H. Bush, Cannelton. 

Connecticut—A. L. Cornelius, Syracuse; J. O. 
Underhill, Hartford City. 

Continental—J. C. Greeg, Hebron; Hazelrigg, 
Lad Thomas, Terre Haute. 

Germani . Zell, Cayuga; M. S. Cann, 
Clarks Hill. 

German, Pa.—J. A. Reed, Logansport. 

Humboldt—J. A. Painter, Hartford City. 

Metropolitan—Bowers & O’Rear, Thorntown. 

Pennsylvania—J. Ashbaugh, Pendleton; 
Jos. Keane. Mitchell. 

henix—R. A. Grable, Pennville. 
Phoenix, Ct.—S. K. Clement, Chrisney; Mrs. 
S. H, Bush, Cannelton. 
ueen City—P. E. Allen, Terre Haute; Hitch- 
cock & Fetters, Blufton; J. S. Bell, Brazil; 
J. S._ McEntaffer, Nappanee; Covert, Archer & 
Co., Evansville. 
Southern, La.—Doran Bros., La Fayette. 





ss 


MISCELLANEOUS NOTES > 


_ The Alliance of Philadelphia has begun the 
issue of automobile insurance in the East. 

The Peoples National Fire has appointed 
Dooley & Co. of Portland, Ore., general agents 
for Oregon. 

A. G. Hall, 56 Pine street, New York, has just 
issued the 1908 edition of the Surveyor Insur- 
ance Directory of New York and New Jersey. 

It is expected in San Francisco that the Nor- 
wich Union will shortly re-enter California, from 
which it withdrew soon after the San Francisco 

re. 

Stockholders of the Scottish Fire of Charlotte, 

. C., expect to increase the company’s capital 
from $50,000 to $200,000 at the annual meeting 
in January. 

James Allan Cooke of Edinburgh, general man- 
ager of the Scottish Union & National, and 
Jumes H. Brewster, United States manager, are 
making a tour of the large city agencies of the 
company in this country. 
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The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $751,012.56 
M. Donne Ly, Pres. F. D. Prentice, Sec’y and Treas. 
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HASKELL, MILLER & CO. 


159 LaSalle Street, Chicago. Cook County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 
Western Department, Erie, Pa. Establishedin 1864 
J. F. Downie, Gen’l Agt., W. N. Jonson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern Departmert: 

- M. CAMP, General t 205 La Salle Street * HI 
Ohio, Indiana, Kentucky, Tennessee *Arkansas, WILLIAM S.-WARREN, Resse ty” 
est Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


mt mal Ea 
F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO FARMERS INSURANCE COMPANY 
am LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 1}, 1908 
Reserve for Reinsurance............ cove 
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Reserve for Con 
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JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 





Losses Paid More Than $13,000,000.00 
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FARGO WITH THE WASHINGTON 





Former United Firemens Man Becomes 
Superintendent of Agents in Cen- 
tral West Department 





F. M. Fargo of Chicago, formerly 
special agent of the United Firemens 
in the central west before it reinsured, 
has been appointed superintendent of 
agents of the Washington Fire of Seat- 
tle in its central department at Chicago, 
succeeding T. L. Maitland, who goes 
with the Sovereign of Toronto. 

Mr. Fargo’s work has always been 
high class. He is regarded as one of 
the most industrious men in the field. | 
He has the confidence of agents. His 
connection with the Washington will 
add strength to that company in this 
field. 





Maitland Goes With Sovereign 


Thomas L. Maitland, who has been 
superintendent of agencies in the cen- 
tral western department of the Wash- 
ington Fire and western special agent 
of the Union of Buffalo, has resigned 
these positions, effective Oct. 1, when 
he will become special agent of the 
Sovereign Fire for the west. 

The Sovereign has been admitted to 
membership in the Western Union. For 
the present it will plant agencies only 
in the larger cities in the middle west- 
ern states. 





H. F. Cornell in the West 


H. F. Cornell, managing underwriter 
of the Eastern of Atlantic City, has 
been spending a few days in the west, 
visiting the principal agencies, in com- 
pany with Special Agent Barber. 

The Eastern will write about $400,- 
000 in premiums this year, an increase 
of about $140,000 over the total busi- 
ness of last year. It could readily 
write more than this amount with the 
organization it has, but it is found nec- 
essary to hold down continually on 
term business in order to avoid deplet- 
ing the surplus. 





Moran Not With Commonwealth 

W. J. Moran of Chicago, special 
agent of the Commonwealth of Iowa, 
travelling for General Agent Fugit of 
Chicago, is no longer in the service of 
the company. Mr. Fugit will not ap- 
point a successor for some little time. 





Phenix Field Changes 

General Agent J. H. Lenehan of the 

enix of Brooklyn is announcing 
some field changes occasioned by the 
recent death of J. Irving Riddle, state 
agent of the company in Indiana. On 
October 1, Mr. Riddle’s field will be 
covered by C. A. Colvin, who is now 
looking after the company’s interests 
in the mountain field. Mr. Colvin will 
be succeeded by J. W. Bailey, now at- 
tached to the Topeka office of the 
Freeholders Insurance Company as as- 
sistant to Secretary George A. Bailey 
of the company. Both gentlemen are 
well known in the west as high class 
underwriters who will no doubt materi- 
ally add to the company’s present suc- 
cess in their respective fields. 

Mr. Bailey formerly represented the 
Phenix in the mountain territory and 
finds it necessary to return to conserve 
the health of his family. 

. J. Wood will continue to handle 
the losses in Indiana. Fred W. Koeck- 
ert and Hudson Jones, special agents, 
will continue as before as assistants to 
the state agent in Indiana. 





Fugit Gets Oklahoma Fire 

M. W. Fugit & Co., 171 LaSalle 
street, Chicago, have secured the Ok- 
lahoma Fire of Muskogee for surplus 
line business throughout the United 
States. About the first of the year the 
Oklahoma Fire will enter a number of 
middle western states for agency busi- 
ness, when Fugit & Co. will take the 
general agency for Illinois, Wisconsin, 








Minnesota, Michigan and Ohio, the 
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same states as comprise their territory 
as general agents of the Common- 
wealth of Ottumwa. 

Fugit & Co. have also secured the 
Property Fire of London for surplus 
lines. 





The August Fire Loss 

The fire loss of the United States and 
Canada for the month of August, 1908, 
as compiled from the records of the 
Journal of Commerce and Commercial 
Bulletin, shows a total of $23,123,000. 
The followin~ table affords a compari- 
son of the losses by months during 1908 
with those of 1906 and 1907: 


1906. 1907. 1908. 

Tanuary . $17,723,800 $24,064,900 $29,582,000 
ebruary . 18,249,350 19,876,600 18,489,700 
March ... 18,727,750 20,559,700 16,723,300 
April .... 292,501,150 21,925,900 26,009,000 
ay .... 16,512,850 10,286,300 15,181,150 
une .... 13,950,650 14,765,000 19,512,000 
uly ..... 12,428,050 18,240,150 15,823,750 
August .. 9,641,600 20,248,000 23,123,000 





Totals .$399,735,200 $155,966,550 $164,604,500 
The losses in August were on well insur 
property, and it will be seen that the fire under- 
writers have suffered severely in a month which 
is usually one of the most profitable. It is 
fortunate for quite a number of fire insurance 
companies that security values have advanced 

materially this year. 





Vandiver Attacks Hadley 


Superintendent Vandiver has opened 
the political fight in Missouri with an 
attack upon Attorney-General Hadley, 
Republican canaidate for governor. Mr. 
Vandiver states that so far as the in- 
surance derartment is concerned he has 
been unable to get anv material as- 
sistance from the attorney-general. Mr. 
Vandiver blames the present condition 
of the Great Western Life upon Mr. 
Hadley and states that as early as last 
November he officially called the atten- 
tion of the attorney-general to the in- 
solvent condition of that company. Mr. 
Vandiver further states that last May 
before the company was taken into the 
hands of the federal court he asked Mr. 
‘Hadley to bring proceedings in the 
state court, but received no answer 
from his request. He also says the at- 
torney-general delayed acting in the 
case of the Mercantile Town Mutual 
Fire of St. Louis. 





Steeb’s New Book 

George Velten Steeb, formerly spe- 
cial agent of the Continental in Ohio, 
and now with the Hartford Fire in the 
east, has written a new book, “Special 
Agents and Adjusters Handbook,” 
which has just been issued from the 
press of the Spectator Company, 135 
William street, New York. Not only 
is it full of valuable information, but 
it is readable and interesting. The first 





part takes up the special agent’s work, | 
inspections and other useful informa- 
tion. The second discusses the provis- 
ions of the policy contract applicable 
before a fire, and the third, provisions 
applicable after a fire, including adjust- 
ments, appraisal, depreciation, proof of 
loss and other related subjects. Rules 
and tables’ for building and contents 
losses are also given. The price is 
$1.50. 





May Have Insurance Legislation 

Governor Hanly, of Indiana, has 
created a sensation by calling an extra 
session of the legislature for Sept. 17. 
It is not certain but that the governor 
may ask the legislators to put through 
some of the reform insurance meas- 
ures that were defeated at the last ses- 
sion, but no mention of insurance is 
made in the reasons for the special 
session that he has made public. 





Says Wires Should Go Down 

At the annual meeting of the Wis- 
consin Paid Firemen’s Association, 
Chief Clancy of Milwaukee in his paper 
said: “Where a city is large enough to 
order wires from the streets to the al- 
leys, they should be placed in conduits, 
for the reason that the small capacity 
of the alley for wires creates a great 
deal of confusion, and, in a number of 
cases, the number of wires has grown to 
such an extent that it is absolutely im- 
possible for the fire department to raise 
their ladders without being shocked 
from these live wires.” 





Indiana Tax Returns Smaller 

Tabulation of the tax returns of the 
Indiana department for the first six 
months of the year show that they are 
lower than for the previous six months, 
the figures being $168,572 against $173,- 
763. The department says the decrease 
is due more to heavy losses than to 
shrinkage in amount of premiums col- 
lected. The Coburn warehouse loss in 
Indianapolis and the New Aveline hotel 
at Fort Wayne were unusually large 
ones and there were many others of 
the $25,000 to $50,000 class. There were 
large decreases, however, among the 
life companies, the New York, the Pru- 
dential and Metropolitan. 





The attorney-general of Indiana has ruled that 
the laws of that state do not prohibit insurance 
companies from taking cases from the state to 
the federal courts, insurance companies being 
governed by laws applying specially to them and 
not by the general corporation laws. 





The Teutonia of New Orleans has arranged to 
purchase the rmania of that city. The Ger- 
mania has been in business six years and has 





about $60,000 of premiums on its books, all 
New Orleans business. 


‘AS VIEWED FROM CHIGAGO 








INTEREST IN THE MOVEMENT 

The recently announced bureau of 
publicity of the Western Union has re- 
vived interest in the project which was 
seemingly launched some time ago, and 
the curious are wondering what under- 
writers in the east and west have up 
their sleeve. While there is to be a 
public bureau for the dissemination of 
information, it has been known, for the 
past year, that there is also an organi- 
zation for some purpose not yet brought 
to light. For months attaches of the 
Union, or of some of its members, have 
been traveling over every part of the 
United States where there are manu- 
facturing interests. A prominent west- 
ern general agent seems to be at the 
head of the movement, but what that 
movement is remains for the future to 
reveal, Some say that mutual compa- 
nies are making such inroads on the 
large special hazards that a plan has 
been formulated to quietly inspect all 
of this business for the purpose of de- 
termining whether a sufficient rate in- 
ducement can be safely made to regain 
the business. Others have volunteered 
different solutions, but all are in the air 
insofar as certain knowledge of the 
project is concerned. 

The governing committee expects to 
accomplish some very good results by 
means of the new educational bureau. 
The committee in charge has not per- 
fected its plans yet, but intends to get 
the services of some man of ability to 
take charge of the work. It is believed 
that much can be done to change the 
present opposition to the companies on 
the part of the public and to prevent 
the organization of mutuals. The com- 
mittee is satisfied that with a better un- 
derstanding of insurance as furnished 
by stock companies the attitude of 
many assured would be greatly altered. 

* * * 
PUSHING COLLECTIONS 

The principal activity noted in gen- 
eral agency offices these days is that of 
getting in delinquent accounts. The 
general run of agents have been going 
from bad to worse in the matter of re- 
mittances, as a consequence of which 
much additional work is thrown on the 
head offices, with a similar extra 
amount of labor on the part of the spe- 
cial agents in the field. During the 
first and middle of the year, these de- 
linquencies were not considered so 
alarming, but the last quarter of the 
year will soon be on and as there is 
always a vigorous roundup of the slow- 
paying contingent at the close, the com- 
panies are beginning early and endeav- 
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oring to get each agent’s house in or- 
der, so there will be less exertion in 
the month of December. 

” + & 

TO LECTURE ON DEAN SCHEDULE 

The Fire Insurance Club of Chicago 
has just closed a contract with H. M. 
Hess with the governing committee of 
the Western Union, for a series of lec- 
tures, to be delivered before the club 
during the coming winter. 

These three lectures, the subjects of 
which are mentioned, will be given on 
the dates specified. 

Nov, 24, 1908—Subject: Analytic Sys- 
tem, The Philosophy of the System. 

Jan. 26, 1909—Subject: Analytic Br 
tem, Methods of Operation. (a) Con- 
struction; (b) Occupancy. 

Feb. 23, 1909—Subject: Analytic Sys- 
tem, Methods of Operation; (c) Pro- 
tection (1—Public; 2—Private); (d) 
Exposures. 

Mr. Hess has agreed to prepare one 
or two additional papers, should it de- 
velop as the work progresses that addi- 
tional lectures will be necessary to com- 
pletely cover the subject. 

+ . * 
ANOTHER LOSS FOR ARMOUR 

The heavy loss in the stock yards at 
Chicavo the other night involving Ar- 
mour’s wool and fertilizer houses is an- 
other misfortune that has overtaken 
Armour in the fire line. Through no 
fault of the Armour people, they have 
met with numerous heavy losses and 
have been therefore unprofitable cus- 
tomers of insurance companies. 

‘ * » 
SOME LOCAL EVENTS 

Lyman, Richie & Co. have resigned the South- 

ern of New Orleans. 


James H. Moore, of Moore, Case, Lyman & 
Herrick, returned last week from a European 


tri 

6. P. Conaway, secretary of the Walla Walla, 
was elected to first class membership in the 
Chicago board at the last meeting of the execu- 
tive committee. 





The Arkansas Underwriting Company of Little 
Rock has filed “——. of 7 "aesepecetion, 
°) 


Cox is president, H. lum vice-presi- 
dent, Johnson pat and Miss Vir- 
ginia L. Smith treasurer. ir. Cox is state 


manager of the London Guarantee and has other 
large agency interests. 





A. H. Dinning, special agent of the Walla 
Walla Fire, will shortly move from Chicago to 
Cleveland, from which point he will handle 
Ohio, Indiana and southern Michigan. 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 
159 La Salle Street, Chicago 


We want a Local 
Representative 


in every town in Ohio, Michigan, 
Indiana, Illinois, Iowa and Wiscon- 
sin and other States in the middle- 
west. Would prefer a local agent 
or chief clerk in one of the leading 
agencies. Good money for spare 
time to those we appoint. 








In replying send us bank or em- 
ployer’s references. 


Che Western Underwriter 
Company 


145 La Salle Street, Chicago, Ill. 


OHIO AND WEST VIRGINIA 


MANY HAZARDS AT ASHTABULA 








Ohio Inspection Bureau Finds Poor 
Construction, Weak Protection, Run- 
Down Waterworks, Dangerous 
Wiring 





The Ohio Inspection Bureau has just 
made a report on Ashtabula. The con- 
flagration area is described as that por- 
tion of the mercantile district beginning 
at the corner of Division and Park 
streets, south along Park street to the 
Nickel Plate railroad, thence east 
along the railroad to the Ashtabula 
river, thence following the river north 
to Bank street, thence west along Bank 
street to Main, north on Main and west 
on Division to the place of beginning. 
Main street is 75 feet wide and the 
others named from 40 to 50 feet in 
width. Over 50 percent of the construc- 
tion of the foregoing district 1. .rame. 
The best brick buildings are exposed by 
frame rows and livery and feed stables. 
There are very few buildings of excess 
area. However, the walls as a rule are 
not of standard thickness and few are 
parapetted above the roofs. Wooden 
cornices are common and most of the 
interior construction is light. There 
are numerous unprotected vertical 
openings and unprotected openings in 
division and party walls. There are no 
manufacturing hazards of any conse- 
quence in the mercantile district, but 
small hazards of a serious nature were 
found. Generally speaking, the con- 
flagration hazards are serious on ac- 
count of the inferior and extensive 
frame construction and narrow streets. 

« ° * 


The experience of nearly all of the in- 
surance companies shows that the 
losses paid for the last ten years exceed 
the -remium receipts for the same 
period. The premium receipts per year 
are about $50,000. The fire department 
is fairly well organized and drilled and 
is fairly well equipped with apparatus, 
but its care and attention is poor. Sin- 
gle instead of triple jacket hose has 
been bought because it was cheaper and 
dried more quickly. It is believed that 
the city should have a full paid fire de- 
partment ana an approved fire alarm 
system. 

The waterworks system was installed 
twenty-two years ago. It has been al- 
lowed to run down and at present is in 
a poor state of efficiency. The present 
owners promise to make many needed 
improvements. 

* * 

The exterior wring is all overhead 
construction. The system has been in- 
stalled for several years and insulation 
on some of the wires is deteriorating 
rapidly. The wires are fairly well sup- 
ported. The trolley feeders, lighting 
lines and telephone wires are, in many 
places, found on the same poles. The 
service wires for all old installations are 
poorly protected from mechanical in- 
jury and are found in contact with 
cornices, awnings and the sides of 
buildings. 

Practically all new inside wiring is 
being installed acording to the require- 
ments of the National Electrical Code. 
Many of the old and defective installa- 
tions have been completely overhauled 
and “laced in safe condition, but there 
are still many risks in which hazardous 
features are common. The interior 
wiring for telephone service is poor 
from the standpoint of protecting the 
building from lightning or a high volt- 
age current. 

The following recommendations have 





Live, active man connected with 
a building and loan association 
desires agency of good fire 
insurance company for 
Dayton, Ohio, a county seat of 





125,000 people. Address 








FIDELITY carnasstrs 
FIRE $2,529,465. 

INSURANCE CO. som 8727, 763. 

46 CEDAR ST., N. Y. $1,801,701. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 
MANNHEIM 5 eananice co 4 aan tas 
. THE UNION MARINE IN: NCE CO., 
Maanheim, Germany of Liverpool, England ses 


cca: <M 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters Traveling Salesmen's floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, Conceal Agents, 2 & 4 Sherman St., Chicago, Ii 
ts wanted in desirable locali 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 


ISSUES THE BEST CONTRACTS COVERING 


TOURIST FLOATER.. 
(Domestic and Foreign} 
AGENTS WANTED 
CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 


SALESMEN’S SAMPLES.. 
C. K. Hotroway, Prest. O. P. Conaway, Secy. 


lalla 

















MARINE (CARGO)........ 
(Export and Import) 








O. G. Pargerr, Treas. 


Policyholders 
Surplus, 


FIRE Walla, June 30, 1908, 
COMPANY $285,667.71 


FIRE AND TORNADO INSURANCE 
Applications for agency will receive prompt consideration 


ae 1908, 
$497,306.59 


Jun 


MAIN OFFICE: 171 La Salle St., Chicago, Il. 


MICHICAN OnI0 KENTUCKY WISCONSIN MINNESOTA 
ILLINOIS MISSOURI INDIANA 


BIE RCH & SAGE 


General Agts., Detroit, Mich. 


SPECIAL AGENTS 


F. M. SAGE and F. A. MARSHALL, Detroit. 
J. T. KIRK WOOD, Garfield Building, Cleveland. 

_ GEO. B. SEDGWICK, 612 Pabst Bidg., Milwesbes. 

F. C. SAMMIS, N. Y. Life Bidg.. Minneageils. 
ORA C. KINNISON, Ligonier, Indians. 





BEN FRANELIN INSURANCE Co. , Allegheny, Pa- 
QUEEN CITY INSURANCE CO., Siouz Falls, S. D. 


We write a general class i Pasiness ond desire representation te Town, Village ané City is 
States. W: 
the abeve ~~ o Rave the largest Non-Unien Y FA. word States, nd any agent rep 











Te 





September 10, 1968 


THE WESTERN 


UNDERWRITER. 








been made for the betterment of exist- 
ing conditions: 

Provide an ordinance governing the 
manufacture, storave, sale and use of 
explosives and combustibles; adopt a 
city building code, preferably the Na- 
tional Building Code; define a fire limit 
within which it will be unlawful to con- 
struct veneer, frame and iron clad 
buildings; provide general ordinances 
covering such hazardous features as 
rubber tubing for gas connections, etc.; 
require that an authorized representa- 
tive from the gas company be present 
at every fire for the purpose of shutting 
off the gas, or provide the fire depart- 
ment with a chart showing locations of 
all valve boxes with permission to close 
the valves; adopt the National Electri- 
cal Code as a standard for electrical 
construction, placing the duty of inspec- 
tion in the hands of the Underwriters’ 
electrical inspector having jurisdiction. 





Selling Stock to Agents 

The Ohio Fire of Akron, which is 
now being organized, has thought best 
to offer some of its stock to the leading 
agents of Ohio. Secretary Evans states 
that over $60,000 of the stock has been 
placed and it is expected that the en- 
tire issue will be sold in good season. 
The company will have $100,000 stock, 
which is being sold at $150 a share to 
give it $50,000 surplus. 





Query on West Virginia Risks 

Secretary Putnam of the National 
Association of Local Agents is quiz- 
zing cooperating companies as to 
whether they wrote lines or accepted 
reinsurance on the following West Vir- 
ginia risks: Fairmont & Baltimore Coal 
& Coke Company, located at Adamston, 
Harrison County, W. Va.; Virginia- 
Maryland Coal Corporation, located 
between Clarksburg and Shinnston, 
Harrison County, W. Va.; Husted & 
Adams, receiver of the Hamilton Coal 
& Coke Company, located at Newburg, 
Preston County, W. Va. 





Alexander Makes a Change 


Lane B. Alexander of Clarksburg, W. 
Va., formerly special agent of the Cit- 
izens of Charlestown, W. Va., has been 
appointed special agent by the Wm. E. 
Fowler & Co., general agency of Balti- 
more, and will have charge of com- 
panies in Virginia and West Virginia. 


Wolf to Go Into the Field 
Scott S. Wolf, the well known Fre- 
mont, Ohio, local agent, who is promi- 
nent in Ohio Agency Association cir- 
cles, has decided to take up field work 


as soon as he can make a satisfactory 
connection. 





Will Incorporate Coe Agency 

There is considerable speculation as 
to what arrangements will be made to 
handle the business of the late E. H. 
Coe of Dayton. The office is in charge 
of his daughter, who is experienced 
and is keeping the business well in 
hand. The plan is to incorporate and 
Secure the services of a first-class out- 
side man. _ The agency is one of the 
best in Ohio and is said to have earned 


$10,000 a year for several 
Mr C years past. 





California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E. Dean, Pres, Gro. W. Brooks, Secy. 
Capital Stock $400,000 


Assets $880,000 
Surplus to Polieyholders $579,000 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 


gan, Wisconsin, Mi 
Missouri and Ohio , nmnesota, 





patrons and it is believed that the 
agency will continue to maintain its 
present position and prestige. The 
Travelers agency is one of the best. 
~d a small city, which the company 
as. 





Agency Change at Lima 

Ira L. Klinger and Thos. A. Collins 
have purchased the agency of J. M. 
Mills at Lima The firm is Klinger & 
Collins. Mr. Klinger a year ago pur- 
chased the P, T. Mell agency. Mr. Col- 
lins has also conducted an agency at 
Lima. The agency is union. 





Harding Is Apprehended 

Ed C. Harding, the missing Cincin- 
nati agent, was discovered at Windsor, 
Canada, at a hotel where he registered 
under an assumed name. He went there 
from Detroit, where be had stopped at 
the Metropole, using an alias. He was 
taken to Cleveland, where he was ar- 
rested, and then sent to Cincinnati and 
charged with embezzlement by the Mil- 
ford Building & Loan Association. He 
was placed under $2,500 bonds. Mr. 
Harding represented the Westchester, 
Pelican, Norwich Union, United States 
Casualty and United Surety. 





Ohio Agency Appointments 
Pelican—Leonard L. Harding, Cincinnati. 
Phenix—Hall & Boden, Athens; M. C. Boice, 

Cheshire; Mack Price, Portland; A. A. Leiss, 
Kingston. 
Southern Natl—M. W. Johnston, Toledo; B. 
C. Coleman, Dayton; G. W. Bahl, Mansfield. 
Sun, Eng.—G. W. St. John, Barberton. 
United States—A. Roy Kennedy, Cincinnati. 
Western, Ont.—R. . Kashman, Struthers, 





Report on East Palestine 

East Palestine, Ohio, with its large 
pottery industries, has a considerable 
conflagration area, upon which a fire 
limits ordinance passed last year has 
not yet had much effect. The construc- 
tion is almost entirely of light frame in 
continuous rows, the few brick mer- 
cantiles, numbering eight in all, are of 
a light class of construction with ex- 
posed openings and would be of no 
value as effective fire stops. In event 
of a serious conflagration outside as- 
sistance and apparatus could very read- 
ily be transported from either Alliance 
or Canton in a comparatively short 
time. The local resources cannot be 
relied upon to any great extent, the 
waterworks being but a small single 
source system and the fire department 
of unorganized volunteers with inade- 
quate apparatus. The danger of serious 
conflagration is apparent to a marked 
degree. The following recommenda- 
tions have been made: 

That the present ordinance governing the 
class of construction within the fire limit be 
strictly enforced. : 

hat the ordinance governing electrical instal- 
lution within that zone be amended, and similar 
qualification applied to all electrical installation 
within the corporate limits; that a further ordi- 
nance be passed requiring safe installation of 
moving picture theaters; that immediate steps 
be taken to improve the condition of all electric 
— and equipment now in place; that the 
pole lines be reconstructed, paying strict atten- 
tion to spacing and supporting of wires; that all 
telephone circuits be provided with lightning ar- 
resters. 

That the corporation purchase an approved 
66-gallon chemical engine; that an additional 
beiler be installed at pump house to afford a 
reserve force in the event of a break down in 
the present equipment; that engineer at the pump 
huvse be provided with an assistant capable of 
operating pumps in cases of emergency; that a 
regular night watch be provided for street 
patrol; that the number of dead ends on the 
water system be reduced by tying up to the cir- 
culating mains as soon as possible. 


WEST VIRGINIA NOTES 


Wheeling, W. Va., has been testing an auto- 
mobile fire engine and hose wagon, with a view 
to purchasing it. 


OHIO NOTES 


At Cleveland, Ohio, as a result of the recent 
lumber fire, where the lumber was piled too 
closely, an ordinance is being prepared to regu- 
late the space between piles. “ 

_ The General Fire Extinguisher Company have 
just placed in service an automatic sprinkler 
system in the clothing store of the Mabley & 
arew Compariy, 500-506 Vine street, Cincinnati. 











The North British & Mercantile is now sending 
out its special edition of Rand & McNally’s 
Political Atlas of the campaign of 1908. It con- 
tains a large amount of valuable political in- 
fcrmation. 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL Fire INSURANCE 


ComPANY 
SPRINGFIELD, Onio 


AGENTS WANTED AT ALL DESIRABLE 


ORGANIZED 1802 
MN. HM. FAIRBANKS, Pacer. 
MM, L. MILLIGAN, racas. 
&. C. PRICE, avoivon «4 v. Pneer 


JOHN G. WETZEL, eze'rr. 


POINTS IN OHIO 


CORRESPONDENCE SOLICITED 





COOPER 


Fire Insurance Co. 
of Dayton, O. 





DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


THE CINCINNATI 
UNDERWRITERS 
CompPposeD oF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN. 1, 1908 





Cats Cam OO 0000 6000800000000 ccc cv cgceied $250 000.68 
Reservefor Reinswrance...... -.++++ s+. 222,254.28 
Other Liabilities...........-+esesesceee++ 20,200.18 
Net Surplus .....ccccs seeccsevceesceeseree 2120888 

TOTAL ASSRETS.... 2... 000000000 +. $706, 888 





P. A. ROTHIER, Prest. ADAM BENUS, Sec*y. 





Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


LOUIS H. SCHWEER, General Agent 


W. S. STERRETT, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, ONIO. 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W.POHLMAN - --— - President 
EDW.A. WINTER - ~- __ Secretary 
G. W. POHLMAN, Jr. - Agency Manager 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1869 


Cash Capital, - = $1,000,090 00 
Assets, - - - $5,185,649 61 
Net Surplus, - - § 049,260 99 


HEAD OFFICE: 





Cor. William and Cedar Streets. 











MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 





UNITED AMERICAN FIRE INSURANCE COMPANY 
MILWAUKEE 

Cc. W. GREENE, GEN’L AGENT, 159 LA SALLE ST. 
CHICAGO 





INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barnes 
A.C. Cummins E. B. Caldwell 
N.S. Reed J. W. Jenner 


Lowle Brackes 
t A. ~~ a 
Assets, $2,227,851.88 


8. R, SMITH, Pres. R. SMITH, Sec’y 


E. J. Forney, Pres. 3.M. Cook, Seo’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





$4,644,155 
633.293 


AN AGENCY COMPANY 


Insurance : 
Premium Notes 








Business Confined to Ohio 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


$300,000.00 
436,030.32 
ASSETSco- - - = = = ~ 852,469.75 
LOSSES PAID TO DATE - -+ 4,186 250.00 


ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.08 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
S. W. RICE, Supt. of Agenctes 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 





Ohio, Indiana and Michigan 
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MICHIGAN AND INDIANA 


NOT A BIG CINCH, AFTER ALL 








“Old Detroiter” Meets Some of the 
Trials and Tribulations of a 
Newspaper Career 





Detroit, Mich., Sept. 7—(Special Cor- 
respondence)—This doing newspaper 
work is queer business. I don’t know 
what I would do if I had a whole paper 
to look after. I am afraid nothing 
but trouble would be mine. Of course, 
no one knows who “Old Detroiter” is, 
but some how when articles appearing 
in Old Detroiter’s column don’t suit, I 
hear from it. One fellow told me I 
had too much to say about individuals. 
“Cut that out. Give us more news.” 
Another fellow said “That last week’s 
column of yours was good. Give us 
more of that kind of stuff.” Another 
says “You let this cut rate business go. 
It doesn’t do any good. The fellows 
outside use your matter for advertising 
their business.” Another writes us a 
letter forgetting to sign his name, tell- 
ing us just what kind of stuff the peo- 
ple want and advising us not to be the 
editor, only the local correspondent. 
We don’t nrofess to be an editorial 
writer. We just allow our mind to run 
around the field generally. When we 
don’t suit one, we do another and so 
try to work out an average. 


The local agents belonging to the 
Michivan Association of Local Agents 
are beginning to vet a move on them. 
It will not be long before every agent 
in Michigan will be asked to join the 
association so that Michigan will have, 
if things go the way they are pointed 
now, a membership of 400 or 500. Spe- 
cial agents are being interviewed for 
the purnose of having them use their 
influence in securing an increased mem- 
bership. The chairman of the commit- 
tee on state organization has set his 
committee at work. He reports hav- 
ing heard from some and they promise 
him active work. The secretary is get- 
ting out new literature. Michigan 
agents can do much toward reforming 
some companies and agents if they are 
united and have the numbers. 


A friend of mine who is a sticker on 
rates and good practices in fire under- 
writing and has a reputation to be 
proud of got a jar a few days ago that 
he has not, up to this time, gotten over 
the effects of. A certain firm on Wood- 
ward avenue has been trying for a long 
time not only to make a price for the 
goods they sell, but a price for insur- 
ance on their stock. They succeeded 
evidently in getting some at their price 
and cut off some good agents. The new 
men who took more than they could 
well take care of called up my friend 
asking him to write $5,000. Not know- 
ing the firm very well he said, “Do you 


“Well, no. That doesn’t make any 
difference, does it?” “No,” my friend 
renlied, “Not to some, but it does to 
me.” Now what bothers him is why 
these people should ask him to write 
for them and particularly at a cut rate. 
He wonders if his reputation is known 
only within his own walls. It’s evident 
the party did not make good. As I 
understand, the firm has given the busi- 
ness back to the old agents. 


A gentleman moved to Detroit a few 
weeks ago and, of course, bought a 
house. It was insured and the party 
selling wanted to transfer the insur- 
ance, collecting the unearned premium. 
Some alterations had to be made in the 
house, so the transfer was not made 
at once. In due time the gentleman 
was ready and decided to cancel the in- 
surance and rewrite for a larger amount. 
When the agent called to arrange for 
the new insurance the gentleman said, 
“T expect to go into some business in 
Detroit, but it won’t be the insurance 
business. No less than thirty solicitors 
have called on me since I came to 


” 


town.” There is no doubt the solicitors 
for dwelling house insurance are 
numerous, and householders are 


drummed to death. An agent who does 
a good business says, “I won’t ask a 
man for dwelling insurance. If I get 
any it comes naturally. No use going 
after it.” 


It is a great thing to be popular. I 
have been attending the meetings of the 
National Association of Local Agents 
ever since the organization was started, 
so have had an opportunity to judge of 
the popularity of the managers and 
agents. One of the gentlemen who 
always has the call is General Agent 
Gallagher of the Aetna. Whenever he 
and Casey get going there is fun. Mr. 
Gallagher is sidestepping Casey now 
and playing the role of grandfather. He 
has been as successful in that role as 
general agent. “Let more come,” says 
Gallagher. 


— 


An agent gave a certain office a line 
of insurance. Shortly after he was in- 
formed by the assured that this agent 
made an inspection of the premises and 
suggested certain improvements. Of 
course, the agent placing the business 
did not feel very kindly toward the 
other fellow. He thought if this agent 
had seen anything on or about the plant 
that could be improved it would have 
been the proper thing for him to have 
suevested the matter to the agent who 
gave him the business. Generally speak- 
ing, the special agent of the company 
represented does the inspecting. 

Manufacturing in Detroit is improv- 
ing. Stocks are increasing somewhat, 
and factories putting more men to 
work. The retail stocks have been kept 
down to the lowest point so insurance 
values have decreased, consequently 
there has been quite a falling off in 
premium receipts. The fall business 
looks better. Merchants are buying 





belong to the Underwriters Club?” 








ORGANIZED 1881 





STATEMENT J 


Assets : ry 3 3 : §$1,156,305.01 
Capital 2 : 3 3 3 le J 
Losses Paid : 3 3 : §&,480,000.00 
, JULY Ist 1908 
ASSETS LIABILITIES 
Cashonhandandinbank $ 34,969.01 Capital Stock $ 400,000.00 
City and County Bonds 421,533.60 Amount required to Rein- 
Mortgagesand RealEstate 503,063.00 sure allout-standingrisks 448,081.58 
Real Estate 90,062.47 Losses unadjusted and 
Interest due and accrued 11,612.63 not due 37,729.51 
Due from Agts. andothers 95,064.30 || Net Surplus 270,493.92 
$1,156,305.01 $1,156,305.01 
M. W. O'BRIEN, PF. H. WHITNEY,—2 E. J. BOOTH, E. P. WEBB, 
President. Vice-President. Secretary. Ass’t Secretary. 


| ~ Michigan 
Fire and Marine Insurance Co. 


OF DETROIT, MICH. 





ULY Ist, 1908 





MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


Total Assets $1,041,817.24 
Surplus to Policy Holders 410,392.88 





F. A. Hooker, President 
Rosert HENKEL, Vice Pres. 
A. D. Baxsr, Secretary 


B. L. Hewett, Asst. Secy. 
Ratpo Raw ines, Asst, Secy. 
D. W. Anprews, Supt. of Agencies, 


Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: — NO RESTRICTION on Storage or 
ine. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 


No Co-insurance re 
use of 








SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 














Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 








Union Trust Bldg. 
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Detroit, Michigan 
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heavier and business is much better. 
Generally speaking, Detroit merchants 
are pleased with the fall and winter out- 
look for trade. 

I was talking to a party who had a 
loss of about $22,000 on a first class 
plant. I asked him how the fire started. 
He showed me where and to my mind, 
it would be impossible to have a fire in 
that earticular part of the factory. I 
said to him “You must be mistaken. 
You could not have a blaze here by 
accident.” “I know that and I am con- 
vinced it was set afire.” Of course, he 
had no suspicion, yet the fact that the 
fire originated in the place it did war- 
rant thinking it was set afire. 

Otp DEtROITER. 





Moves to Indianapolis 
O. E. Greene, special agent in In- 
diana for the Providence Washington, 
will make his future headquarters in 
Indianapolis, instead of Union City, on 
account of the advantages of more cen- 
tral location. 





Bierce at His Desk Again 


W. B. Bierce, of Bierce & Sage, gen- 
eral agents, has returned to Detroit 
after an absence of nearly two months. 
As soon as possible he will take up va- 
rious matters which need his attention, 
including the strengthening of the 
agency’s field force in the territory ac- 
quired a few months ago. 





Suspicious Indiariapolis Fire 

A fire at 116 South Pennsylvania 
street, Indianapolis, on Friday last, is 
under investigation. The National 
Printing Company occupies the third 
floor of the building. Firemen at an 
engine house nearby saw flames issu- 
ing from the windows of this story and 
soon broke into the building. On the 
way up they saw a fire in the center of 
the second floor. It is suspected that 
an incendiary is responsible for the 
fire. The fire on the third floor was in 
the rear, so could have had no connec- 
tion with the blaze on the second floor. 


Crooked Work Charged 

é Some very ugly facts are coming to 
light since the McCammon hotel fire 
at Sullivan, Ind. The hose was cut in 
five places during the fire. While no 
warrants have been issued, three per- 
sons are under surveillance and are not 
allowed to leave town. The prosecut- 
ing attorney of Sullivan county claims 
to be ready to file affidavits. 


Levering’s Side Presented 

The Indiana League will hold its reg- 
ular monthly meeting next Monday, 
when it is expected to make known for 
the benefit of the members of the state 
board whether it approves the action of 
some of the nonunion special agents in 
making contracts with former Inspector 
Fred Levering of Lafayette to repre- 
sent their companies, in violation of 
rules and customs. Members of the 











league point out mitigating circum- 
stances that seem to have been over- 
looked by the state -board, the fact 
that all the agencies, except Under- 
wood’s, in Lafayette, agreed in writing 
that they would waive the rules or 
usage and permit Levering to go into 
the agency business, upon his resigna- 
tion from the inspectorship. With his 
competitors willing, who else should ob- 
ject, the league men ask. They say 
that it was a case of get-there-first and 
that if the nonunion men had not seen 
the good thing first the union specials 
would have got it. 





To Take Up Glens Falls Case 

The Indianapolis Local Board met in 
its regular monthly session Monday— 
“met and adjourned,” as one member 
put it, intimating that there was no 
business of importance to be consid- 
ered. It is said the committee that has 
charge of the Glens Falls matter has 
had a communication from the com- 
pany’s representatives asking for proof 
that it has been guilty of rebating or 
other unfair practices, after which it 
will be glad to discuss the grievances 
with the committee. 


MICHIGAN NOTES 

The village of Fowlerville, Mich., has a new 
waterworks system. 

Sutton’s Bay, Mich., is asking for bids for 
installing waterwor 

The St. Johns Table Company has installed 
sprinklers at its Cadillac (Mich.) plant. 

The town of Shepherd, Mich., has voted bonds 
for $20,000 for waterworks and electric light 
plant. 

Boys throwing a rope over some wires in 
Detroit caused a short circuit which set fire to a 
meat market last week. Loss $2,500. 

The village of Rockford, Mich., has voted to 
issue bonds for $3,000 for erection of a new 
standpipe. The old standpipe is beyond repair. 

The Michigan Mutual Creamery and Cheese 
Factory Fire Insurance Company has been or- 
ganized in Grand Rapids for writing creameries 
and cheese factories. Headquarters will be in 
Hart, with E. K. Smith in charge as secretary. 


INDIANA NOTES 
H. J. Kattmann has been appoint ping 
secretary at Evansville, Ind., succeeding W. L. 
Reilly. 
A cut rate is reported on the plant of the 
Upland Glass Manufacturing Company at Up- 
land, Ind. 


The Walla Walla has been transferred from 
the German American Trust Company to the 
Woodsmall agency in Indianapolis. 


The Western Factory Insurance Association is 
writing a line of $375,000 on the plant of the 
M. Rumely Company, machinery manufacturers, 
at La Porte, Ind. 


At Fort Wayne, Ind., a blanket form without 
coinsurance is reported on the stock and fur- 
niture and fixtures in the Greene jewelry store, 
and agents have been asked to properly amend. 


At Washington, Ind., W. H. Bell has entered 
the business with the London & Lancashire, 
and L. L. Clark with the Royal Exchange. 
Other new agents are the Daviess County Realty 
Company and Oscar O. McGaughy. 


The board of public safety at Terre Haute, 
Ind., refused to allow the fire department to 
take any part in the Labor day parade. It is 
understood the chief of the department called 
the board’s attention to New Orleans’ recent ex- 
perience. 

Among the improvements contemplated at 
Newcastle, Ind., are a reservoir with 700,000 
capacity, for use in case of fire, a combination 
hose and chemical wagon and probably a steam 
fire engine. The council has been spurred to 
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Cash Assets - 
Liabilities - 
Capital and Surplus 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 





CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 


$7,230,738 17 
- 4,879,123 38 
- 2,351,614 79 


Jas. H. Worden, Sec’y. 


























action by several fires the last three weeks that 
have caused $65,000 loss. 

Sullivan, Ind., gets into deeper trouble with 
its water supply as the drouth continues. They 
liad another $50,000 fire Sept. 8, in which busi- 
ness houses suffered. The reservoir is empty 
and less than fifty feet of water remains in the 
standpipe with which to fight future fires. 

Complaint is made that agents at Evansville, 
Ind., have written the contents of the H. W 
Small & Co. new fireproof warehouse, Fulton 
avenue and Lower Water street, without proper 
ccinsurance or peroentege clause and agents 
have been asked to amend. 

At Richmond, Ind., it is said the plant of the 
Richmond Light, Heat and Power Company, 
— YY $100,000, is "~~ - but $20,000 
and with no 80 percent reduced rate average 
clause. Companies are asking for heavier in-| EDWARD PAPE,Pres. T. A. LEGLER, Vice-Pres. 
surance or attachment of coinsurance agreement. J. LINXWEILER, JR. Sec’y. 


SEABOARD F. & M. INSURANCE CQO. 
HOME OFFICE, GALVESTON, TEXAS. 

B. ADOUE, Pres. J. H, LANGBEHN, See’y. C. C, BOWEN, Ase’t Sec’y. 
Dears’ ige7 | ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, $6576.53 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, Sam Francisce. F. A. CHAPUIS, General Agent 


Teutonia 


Fire Insurance Company 
of Dayton, Ohio. 
INCORPORATED 1865 





Cash Asscts - - tc . - - $685,661.02 
Net Surplus over capital and all liabilities 487,128.00 














Manufacturers’ Appraisal Company 
WALTER W. POLLOCK, President and General Manager 
APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 


PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1682 Tribune Bidg. NEW YORK—60 Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bidg 





Complete Expiration Index 


for LOCAL AGENTS 








en aeRO RE 30 


By using one of our Card Index Systems, 
listing each Policy on a card and filing to 
the date of expiration you do not have to 
waste time writing up an expiration register 
and searching for renewal dates. Impossible 
to miss a renewal by using our system. 





Broome Mfg. Company 


Peru, Indiana 








NEW YORK CHICAGO PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 


‘FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


- di SURPLUS LINES 

@ are attorneys and have authority to bind and issue policies for the following surplus line companies: 
L’Union (Est. 1828) of Paris. La ‘Metropole (Est. 1879) of Paris. L’Urbaine (Est. 1538) of 
Paris. D’Ass’co Generales (Est. 1819) of Paris. Du Phenix (Est. 1819) of Paris. La Con- 
fiance (Est. 1844) of Paris. Sum (Est. 1821) of Paris. La National (Est. 1820) of Paris. Stand- 
ard (Est. 1901) of Amsterdam. Amsterdam London of Amsterdam. Le Nord (Fst. 1840) of 
Pans. All these companies have money on deposit in this country subject to our check for the payment of losses. 


Western Office: 159 La Salle St.,Chicago. H. V. Burrows, Mgr. 
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INTERVIEWS 

Tne recent article in the Life Supple- 
ment of THe Western UNDERWRITER on 
the financial value of each interview 
made by a life agent has attracted wide 
attention. The agent perhaps has not 
thought of considering the interviews 
from which no business resulted as 
possessing a value because he has not 
worked on the basis of interviews. . 

If a company offered $1 or so to an 
agent for every genuine canvass he 
made a day, the number of interviews 
made would greatly increase. Yet if 
a man puts in full time and gives the 
work his best effort, an interview is 
worth more than $1. An interview 
should be worth $2 and an average of 
six on a full working day can be made. 
This at least forms a basis. By adher- 
ing to some such standard for a day’s 
work an agent is able to figure out his 
loss if he fails to round out six inter- 
views and to calculate his gain if he 
exceeds the six. 

One company is making a slogan just 
now of this suggestion, “To sell poli- 
cies, you must see people.” 


NOT NATIONAL QUESTION 

Tue NATIONAL ASSOCIATION oF LOCAL 
Frre INsuRANCE AGENTS has no doubt 
discovered that it will be impossible to 
reach any uniform commission schedule 
of compensation that can be applied to 
all parts of the country. 

There are too varied conditions and 
the present practices in the different sec- 
tions are the evolution of a long period. 
Even in each particular part of the coun- 
try, the west, for example, there is a 
lack of uniformity. The union companies 
have a set scale for territory outside 
the “excepted cities,’ while there are 
fifty-seven varieties of compensation in 
these particular cities. The nonunion 
companies form a regular mosaic in com- 
missions, all shapes and sizes being in 
evidence. Then the salaried manager 
bugaboo pops up. The brokers are an 





important issue in some cities while 
solicitors complicate the situation in 
others. Some have both elements. 


Conditions in the east and south differ 
from the west and there are variations in 
practice just as in the west. Questions 
of union and nonunion have to be con- 
sidered; altogether the commission ques- 
tion is an intricate one and there is no 
hope now of uniformity. In fact, it is 
a serious question whether strict uni- 
formity for country, city and the big 
metropolis centers is at all practicable. 

If the commission question is made an 
issue, it must be local one or at least a 
sectional one. Attempts to come to- 
gether on the “excepted cities” of the 
west so far have failed. It would seem 
that it is impossible to harmonize the in- 
terests in even one of these cities. 

There is a public side to this commis- 


agent should be amply awarded for his 
service, but the high commissions paid 
by many companies in the “excepted 
cities” and by some nonunion companies 
outside have encouraged rebating and a 
horde of middle men. This is unfair to 
the public. It is not equitable for 35 
percent be paid to the agent. The pre- 
mium payer has just grounds for com- 
plaint if the rates are loaded sufficiently 
to enable that commission to be charged. 





THE SURETY AWAKENING 


SIMULTANEOUSLY with the waking up 
of the surety companies to a realization 
that their business is in a bad way, the 
insurance commissioners make announce- 
ment of a similar conclusion. The com- 
panies have advanced rates as a cure for 
a losing game. The commissioners pro- 
pose to investigate the whole subject. 
The commissioners apparently will look 
at the business mostly from an actuarial 
standpoint. They will endeavor to learn 
the mathematical reserves necessary to 
measure certain liabilities, the reasons for 
certain rates and to answer other ques- 
tions of a similar character. 

It is to be hoped that both the com- 
panies and the commissioners will give 
due consideration to another very im- 
portant factor in the surety business, viz. : 
Agency management. In fire insurance it 
is said no rate can be computed to cover 
a moral hazard. Bonding practically 
is insurance against moral hazard in its 
broader sense. It is insurance against 
loss through dishonesty of employes; 
through dishonesty, ignorance and care- 
lessness of fiduciaries, the bad legal ad- 
vice which may be given them and the 
failure of representatives of the surety 
to exercise effective joint control; 
through want of capital or of experience 
of contractors, their plunging tendencies, 
their liability to “lie down” when they get 
in a tight place, the failure of surety 
agents properly to investigate them be- 
fore a bond is executed for them. 

It must be evident that suretyship does 
not rest solely upon a mathematical 
foundation as do most other branches of 
insurance. The personal equation of the 
agent has a greater influence. One agent 
will make money for a company at cut 
rates, while another will lose money at 
manual rates, because one knows men 
and looks diligently after his company’s 
interests, while the other can not read 
men or is careless. 

These questions may be outside the 
range of the investigations of the com- 
missioners. It is indeed difficult to see 
how a reserve could be devised to meas- 
ure the liability due to having poor 
agents, or to attempting to underwrite 
solely at “long range.” Yet we believe 
that cognizance should be taken of this 
factor in the business and that in recom- 
mending reserves, minimum capital and 
other requirements for surety companies, 
consideration should be given to the fact 
that it would be unjust to tie all up as 
tightly as if they were managed in the 
field as badly as the worst, and un- 
wise to be as lenient as if all had as good 
field supervision as the best. 





The next best thing to knowing how 
to get a thing is knowing how to get 
along without it. 





Don’t pitch the same assortment of 





sion question. It is only fair that the 





curves to every man that comes up to 





Personal Side of the 
Insurance Business 


ea 


The sudden death of John A. Hall, 
president of the Massachusetts Mutual 
Life, last Thursday removes a man 
who for many years has been a promi- 
nent figure in the life insurance world 
and has exerted a strong and benefi- 
cent influence on the business. Mr. 
Hall, whose wife died a few months 
ago, had been abroad with members 
of his family and died of heart failure 
in London. 

Mr. Hall was born in New York state 
in 1840 and lived there until he was 18 
years old, when he moved to New 
England. In 1865 he went to Evans- 
ville, Ind., as a life insurance solicitor. 
Two years later lie went to Springfield, 
Mass., still as an agent. In 1872 he be- 
came general agent of the Massachu- 
setts Mutual, in 1879 superintendent of 
agencies, in 1881 secretary and in 1895 
president. 

Having entered the business from the 
field, he appreciated the agent’s view- 
point and always treated them well. Still 
he balanced nicely the interests of the 
agents and the policyholders and 
neither permitted the payment of ex- 
travagant commissions nor an undue 
rush for business. He wanted enough 
new business every year to insure a 
healthy growth but not enough to cut 
into surplus and reduce dividends in 
order to get it upon the books. 

In his relations with other companies 
his influence was strong. At times he 
differed from the presidents of the 
other Massachusetts companies and his 
refusal to yield brought about the ac- 
ceptance of his views, preventing ac- 
tions which would have been taken or 
causing those which would not. 

He was a fine type of the conserva- 
tive, level-headed life insurance execu- 
tive. He appreciated the trust imposed 
in him and was true to it. He did 
much to build up a splendid institution, 
a company whose reputation was not 
dimmed by investigation, a company of 
satisfied policyholders and loyal agents. 


Louis S. Morgan, former state agent 
of the Home in New York, died last 
week at the age of 75 years. When 
Henry Fowler succeeded Mr. Morgan 
as state agent, the latter became man- 
ager of the company’s New York state 
farm department. He was appointed 
local agent of the company in Buffalo 
April 13, 1868, and afterward entered 
its field service. 

W. H. Hill, local agent at Sullivan, 
Ind., has a sign reading, “My Patrons 
Sleep Well,” but it will hardly apply to 
the companies, considering the two big 
fires that have recently visited Sullivan. 


Henry B. Horton of Chicago, one of 
the founders of the Millers National, 
died Saturday evening at his home in 
Oak Park. Mr. Horton had been ill 
for three years from paralysis. He was 
born in Skaneateles, N. Y., March 19, 
1827. 


— 


H. E. G. Kemp of Oshkosh, Wis., 
state agent of the Scottish Union & Na- 
tional, is willing to “buy” these days. 
He is now good for at least a “two for 
a quarter” brand. It’s a boy. The lad 
arrived Saturday and soon after getting 
his bearings began a vociferous lecture 
on the new lumber schedule. 

Members of the Western Union and 
insurance men in general are very much 
pleased to learn of the improved con- 
dition of Secretary W. W. Dudley, who 
has reached a stage of convalescence 
which has allowed of his removal from 
the hospital to his home. 





It isn’t the agent showing a special 
brilliancy or a special genius, but it’s 
the one of ordinary humdrum common 
place qualities who, in the aggregate, 





the plate—make your talk personal. 











Collection of Back 
Taxes in Wisconsin 


{By Epwarp A. Kitcuam, State Insurance Ex- 
aminer.] 





I have recently received many re- 
quests from agents of fire insurance 
companies to make a plain statement 
of facts in regard to the collection of 
back taxes in this state. On account 
of the many versions being printed in 
the press about the matter, and in order 
that full justice may be done the com- 
panies and the department, I have con- 
cluded to grant their request. 

Section 1219 of the statutes of 1898 
required that every insurance corpora- 
tion transacting the business of insur- 
ance against loss by fire or risks of in- 
land navigation and transportation, ex- 
cept certain local mutuals, should pay 
to the commissioner of insurance, on 
or before March 1 each year, 2 percent 
of the gross income received in the 
state during the preceeding year as 
shown by its annual statement. 

+ * = 


In 1905, this section was entirely re 
written and amended and went into 
effect June 12 of the same year. The 
important changes made required the 
companies to pay their taxes on or be- 
fore Jan. 31 each year and that the rate 
of taxation should be 4 percent of the 
gross premiums received by the com- 
panies during the preceding year in 
this state, provided, however, that from 
the amount of such gross income 
should be deducted the amount paid to 
authorized companies for reinsurance 
of risks located in this state, the 
amount of return premiums, and the 
actual losses less reinsurance losses 
paid in this state during the preced- 
ing year. Evidently it was the inten- 
tion of the lawmakers to tax the net 
profits of the business outside of the 
agents’ commissions and the home of- 
fice expenses. While the rate is high, 
the deduction from the basis of taxa 
tion is so great that the normal amount 
accruing to the state remains about the 


same. 
* * * 


The most serious effect produced by 
the law of 1905 was the changes made 
in the old time method of insurance 
accounting. Take for instance the 
items that must be known in order to 
comply with the law. One must have 
the amount of direct premiums re 
ceived from policyholders in this state, 
the return premiums on the same, the 
amount of indirect premiums received 
from reinsurance accepted from other 
companies on risks located in the state, 
the return premiums on this sum, the 
amount paid for actual losses on both 
the direct and the indirect amount oi 
insurance and the recoveries which the 
company collected from reinsurance. 

Many of the companies had these 
items intermixed with those of otlrers 
and not segregated by themselves nor 
by states. As a consequence, when the 
annual statements were made, many of 
these items had to be picked out of 
others and collected in making up the 
tax schedule for Wisconsin amid the 
closing days of the year and the rush 
of business. It is little wonder that 
errors crept in. In fact, it is surpris- 
in~ that larger ones did not occur. 
While in some items mistakes occur 
more frequently than in others, still 
it would be incorrect to sav that they 
are confined to any one item. Errors 
have been found in every one, and the 
primary cause can be traced to the old 
method of accounting. At the present 
writing more and more of the insurance 
departments are asking for this in- 
formation, and the companies are dis 
tributin~ the above items to the dif 
ferent states every month. In all prob- 
ability, the future will see such changes 
in the accounting system of the com- 
panies as to remedy the defects of the 
past. 

On the other hand, the department 
cannot verify the schedules of the com- 





spells success. 
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IN LIFE INSURANCE CIRCLES 


IS NOW READY FOR BUSINESS 








Wisconsin National Life Will Celebrate 
Its Launching With a Banquet 
at Oshkosh, Sept. 12. 





The Wisconsin National Life will 
celebrate its launching with a banquet 
at Oshkosh on Saturday, Sept. 12. The 
capital sock of $100,000 has all been 
sold and paid for. It was sold at $125, 
creating a net surplus of $25,000, but 
for the past five weeks the stock has 
been quoted at $175 and last week a 
little changed hands at $250. On Tues- 
day of last week the required $1,000,000 
of insurance had been passed and the 
premiums were in the bank. It was all 
written in about six weeks by a corps 
of salaried agents. It is all nonpartici- 
pating business and the premiums aver- 
age about $39 a thousand, much of the 
business consisting of 5 percent bond 
policies. The agents are now produc- 
ing about $100,000 a day in new insur- 
ance. 

The policies, rates and values were 
prepared by Willis Palmer, actuary of 
the company, and have received the ap- 
proval of the Wisconsin department 
and of Walter C. Wright, the Boston 
actuary. Mr. Palmer, who is the or- 
ganizer of the company, has succeeded 
in interesting a large number of the 
most prominent business men in Wis- 
consin in it. The nine directors are all 
very wealthy men, several of them 
bankers or lumber men. George M. 
Paine of Oshkosh, president of the 
Paine Lumber Company and interested 
in several banks, is president, and Buel 
T. Davis, formerly with the Equitable 
of new York, is secretary. 





Company Changes Its Name 

The Life Association of America has 
changed its name to the Union Life 
Insurance Company of New York. It 
was found that the word “association” 
caused much confusion in the public 
mind and the officers and agents were 
constantly called upon to explain that 


the company was not an assessment as- 
sociation. 





Van B, Lady With Michigan State 

Van B. Lady of Omaha has joined 
the home office force of the Michigan 
State Life as superintendent of agen- 
cies, where he will assist Director of 
Agencies Frederick Apps. Mr. Lady is 
a man of great experience in the west. 
He has been in the business twenty 
years and until resigning to accept his 
present position was superintendent of 
the central department of the National 
Life, U. S. A., at Omaha. Col. W. L. 
White, formerly with the Federal Life, 
is also with the agency department of 
the Michigan State Life, giving it a trio 
of experienced agency managers. It al- 
ready has a good plant, which will now 
be enlarged and strengthened. 


Fine Legal Point Involved 

Auditor Billheimer of Indiana asked 
the attorney-general of the state if an 
assessment life association may, under 
Indiana law, levy an extra assessment 
in order to create a fund for reinsuring 
as a legal reserve company, or in or- 
der to create an emergency or reserve 
fund equal to the net value of its poli- 
cies. The attorney-general says that 
the law compels an association to have 
a reserve fund equal to one assessment 
and this may be increased to a maxi- 
mum of $50,000, but cannot be used for 
other purposes than making up any de- 
ficit between claims and assessments: 
Yet he says that under the same law, 
that of 1897, a fund may be created in 
the manner indicated, under certain con- 
ditions and restrictions, so that the 
business may be reinsured. The dis- 
tinction is a delicate one, he intimates, 
and much depends on the purposes and 
motives of the association. He says 
the distinction exists, but he does not 





point out how, having answered the 
question put to him by the author. The 
latter does not say whether any associa- 
tion has done what it may not do or 
wants to do it. 





Dr. Neale to Sell Bonds 

Dr. R. A. Neale, financial agent of 
the Union Life (formerly Life Associa- 
tion of America), at Chicago, has also 
taken a contract as financial manager 
of the Union Mutual Real Estate Com- 
pany of New York, an allied institution, 
for Illinois. This company sells in- 
stallment bonds, payable in twenty 
years, guaranteed to pay the face and 
each bond’s share of 50 percent of the 
net earnings of the company. The real 
estate company insures the life of each 
bondholder in the Union Life and pays 
the premium. Its main business is the 
building of houses near New York City, 
which it sells on the installment plan. 





TRAVELERS’ ANNUITY OPTION 





Company Offers Holders of Endow- 
ment and Twenty-Year Distribu- 
tion Policies a New Feature 





The Travelers has issued a new op- 
tion on its endowment policies under 
which the assured, if he so elects, may 
receive, at the maturity of the endow- 
ment, in lieu of the face of the policy, 
a paid-up life policy for the amount of 
the endowment with a life annuity be- 
ginning at age 65. Computed according 
to the following table, the age being 
the attained age of the assured at the 







Life 

Annuity 

Mee Gacecccvcasees $195.33 

Mescdececcevns Gee = Bcccescesevese 132.24 
aed eeoneesses See BOs vecdcnsecees 123.58 
brit 0908006000 Se Miscecessecovese 114.89 
_ eee a A ar 106.88 
Bic eccccsecceve ME, Givetscerscasds 99.08 
rer ere DT. Mivesctecccones 91.89 
so 000000006es en Whbetksiwecnses 84.90 


_A similar option is offered on 20-year 
distribution policies. In the following 


table the age is the age of the insured 
at the issuance of the original policy: 
Life Life 





esp ccdacekam C cccsssevesds 44.17 
Anica gi alepaetet 42.93 
iN ES SE WR eo pitciiinenss 41.75 





August Was Its Best Month 

Although July was one of the big 
months in the Lincoln National Life of 
Indiana, August beat it by 45 percent, 
and thus becomes the best month in 
its history. As September is annivers- 
ary month, the agents are engaged in a 
bonus contest. 

Theodore F. Ruhland, superintendent 
of agencies, has been in Pennsylvania 
for the past two weeks opening up that 
section. J. S. Munsell has been ap- 
pointed field organizer for eastern 
Pennsylvania, with headquarters in 
Philadelphia. 

Opens Chicago Office 

William Parsons, manager of Illinois 
for the State Life of Indiana, has 
opened an office at room 907 Tacoma 
building, Chicago. He took charge of 
the state early in the year and formerly 
had his headquarters at Springfield, 
where he first opened the state for the 
company. Mr. Parsons has had con- 
siderable experience in the life insur- 
ance field, having been with the or- 
dinary department of the Prudential at 
Des Moines for eight years and having 
left that position to help organize the 
Indianapolis Life. He was _ superin- 
tendent of agents for that company for 
two years and resigned to go with 








State Life. The company is doing a 
fairly good business and is getting rid 
of the special contracts left over from 
the old regime as fast as possible and 
expects to have them all off the books 
in a very short time. 





WOULD REORGANIZE REPUBLIC 





John T. Burford Would Have Company 
Turned Over to Those Who Put 
Up Money For It 


—_— —. 


Judge Kohlsaat, in the federal court 
at Chicago, has authorized John C. Fet- 
zer, receiver of the Central Life Se- 
curities Company, to call a meeting of 
the stockholders of the Republic Life 
at a date not earlier than Sept. 10, at 
which new directors of the life com- 
pany may be elected. There is consid- 
erable speculation among those inter- 
ested as to what the results of the meet- 
ing will be and as to what rights it 
will be decided Mr, Fetzer has in the 
premises as receiver of the concern 
which owns all the stock of the life 
company. 

John T. Burford, who sold a large 
amount of the stock of the Central Life 
Securities Company in the south, and 
who has been in Chicago most of the 
time since the Rhodus troubles began. 
endeavoring to protect the interests of 
stockholders, has issued a statement in 
which he outlines what appear to him 
the only courses which can be followed 
in the interest of stockholders. One is 
for the receiver to convert all assets 
into cash and divide it among the stock- 
holders, after paying expenses. The 
other is for the receiver to secure from 
the Rhoduses a voluntary surrender of 
their control, pay all outstanding ex- 
penses and turn over the remaining as- 
sets to a new board of directors, repre- 
senting those who bought stock and 
paid for it. His plan further contem- 
plates the elimination of the holding 
company and the giving of Republic 
Life stock to each holder of Central 
Life Securities stock in proportion to 
his holdings. Mr. Burford points out 
that in this way there would be saved 
to those who put up their money the 
organization effected and the influence 
of the numerous prominent stockhold- 
ers, both of which would be lost by a 
winding up of the affairs of the Tite 
company. A very large number of 
those who bought stock in the Central 
Life Securities Company have expressed 
approval of this latter plan as the one 
which will save them the most out of 
the wreck. 

Mr. Burford quotes figures, in round 
numbers, as follows: There was re- 
ceived for Central Life Securities 
stock, in cash and notes, $1,362,000, at 
an expense of $517,000, leaving a bal- 
ance of $845,000. Of this amount the 
notes constitute $443,000. If they 
should never be collected there would 
still be a cash balance of $402,000. Sup- 
posing that the cost of the receivership 
should be $50,000, there would be about 
$350,000 in cash which could be turned 
over to the Republic Life. Its capital 
of $100,000 is already deposited with the 
Illinois insurance department, leaving 
about $250,000 for net surplus. Mr. 
Burford believes that much more would 
be realized by the stockholders in this 
way than by closing the company out 
and dividing the assets among those 
who contributed them. 





Rebating Said to Be Done 

In view of the fact that Auditor Bill- 
heimer of Indiana has expressed his 
determination to present an anti-rebate 
bill to the next regular session of the 
legislature, meeting next February, it is 
said that advantage is being taken of 
this last opportunity to offer some spe- 
cial inducements as a means of build- 
ing up the amount of new business 


‘written. When the time comes, the 


companies will support Auditor Bill- 
heimer in his efforts to put final and 
effective stop to the practice. The 
companies say that the policies written 
now most likely will not be allowed to 





lapse. Under the antirebate law, no 
policies will be sold at bargain rates 
and the assured, therefore, will proba- 
bly maintain the policies they have. 
One man, it is said, in illustration, was 
offered $10,000 insurance for $15. 


Ellis Gets More Territory 

The Phoenix Mutual Life has now 
added northern Iowa to the field for 
which collections are made through the 
office of Field Superintendent B. PF. 
Ellis of Minneapolis. He already made 
collections for Minnesota and the Da- 
kotas. 

In the first eight months of this year 
Mr, Ellis’ territory sent the company 
$800,000 in new business, as against 
$400,000 in the same period last year. 








Increasing His Force 

Alexander V. Weil, general agent of 
the Fidelity Mutual Life at Chicago, 
has increased the agency force of his 
office considerably in the last few weeks 
with a resultant increase of business. 
Jermiah Crowley, formerly with the 
New York Life and one of the vice- 
presidents of its $100,000 Chib, has been 
appointed general agent and two other 
men from the same company have en- 
listed with the Fidelity Mutual—E. W. 
Synwolt and C. J. Johnson, who have 
been located at Chicago. A new man 
with the company, as well as being a 
new man at the business, is J. A. Cap- 
pels who has turned in $20,000 in new 
business as the result of his first 
month’s work. Mr. Weil's office has 
charge of the northern half of Illinois 





Closes Branch Offices 

The Northern Life of Chicago is clos 
ing its branch offices, established short 
ly after the company started, and going 
on a general agency basis. The office 
at Rockford, Ill, was closed last week 
Avency Director J. H. Nattrass has 
been offered the general agency, but a 
few days ago had not decided whether 
he would take it or not. 





LIFE NOTES 


The United States Annuity and Life wrote 
over $500,000 in August. 

The a State Life has set $3,000,000 
fer its new business this year. 

The New York Life reports 6,661 applications 
for August, making over $19,000,000 new insur 
ance. 

The Workmens’ Sick and Death Benefit Fund 
of New York, a fraternal socicty, was licensed 
in Illinois last week. 


The Western Fraternal Association of Los 
Angeles, Cal., been refused admission to do 
business in the state of Illinois. 

E. J. Wessels, in the New York agency of 
the Northwestern Mutual Life, paid for $395,000 
new business in June. The paid for premiums 
were $15,984.85. 


R. E. Mabry, secretary of the United States 
Life Endowment of Chicago, is running for 
state senator on the Republican ticket from the 
Twenty-fifth district. 

J. K. Miser has been appointed district agest 
of the United States Annuity and Life at 
Decatur, Ill, where he was formerly with the 
Jehn Hancock Mutual Life. 


Superintendent Barnes of Kansas has ruled 
that notes taken in payment for the first pre- 
mium on life insurance cannot be sold until the 
pelicies have been delivered. 


After an examination by Actuary Paul L. 
Woolston of Denver, the Western Life & Acci 
dent of that city has refused license in 
Montana by State Auditor Cunningham. 

The Bankers Life of Iowa was $800,000 ahead 
of its last year’s business on August 1, and the 
Chicago ce of the comeany under Manager 
F. E. Horne is also somewhat ahead of last 
year’s business. 


C. J. Herbert of Chattanooga, Tenn., general 
agent of the Reserve Loan Life for a large 
southern territory, has taken a contract to under- 
write the last $860,000 of the $600,000 stock of 
the Southern Life of Fayetteville, N. C. 

Given Moore has resigned as vice-president 
and general manager of the Caldwell Manufac 
turing Company of Columbus, Ind., to become 
district manager of the Economie Life of Phila. 
delphia for Minnesota, with beadquarters at 
Minneapolis. 

The Kansas City Life has appointed Charles 
H. Luling agent with headquarters at -Kansas 
City. Mr. Luling was formerly superintendent 
of insurance of Kansas and when his term ex- 
pired went with the Great Western Life as 
agency supervisor for Kansas, 

William A. Devolt of Chicago, who is running 
the Reliance Mutual Benefit ague, was ar- 
rested last week on complaint of a member, 
who claims she could not collect the $10 a week 
disability benefits to which she holds she is 
entitled, says benefits are not due til) 
the society has a thousand members and it has 
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inte about 165 The members are mostl 
colored fe comepenens charges Devolt 
with running a get-rich-quick 
The New York city a. 
western Mutual Life paid 9,330,263 in new 
business during the first r* months of the 
year, a gain of approximately $2,500,000 over the 
game period fast year. In July it paid for 
$1,052,600, a gain of $149,500. 
F. H. Watker has brought suit at Detroit 
inst the Mutual Life for $50,000 damages. 
wenty years ago purchased a life policy 
from the company, on the 20-year ———— 
lan. The agent told him it would be worth 
8,710 at maturity, he claims. The company 
places the present cash valnue at $20,540. 


of ‘the North- 





LIFE APPOINTMENTS 
Indiana. 
Bankers, Ia.—W. M. Alsop, Vincennes. 
Mutual Benefit—Dye & Price, Richmond. 
Provident L. & T.—John Flynn, Jr., South 
d; Monahan, Michigan City; John 
Rishel, Mishaw 


aka. 
Aetna—E. C. Crider, La Fayette; E. G, Huth- 


steiner, Tell Cit 
Federal—M. a Kimes, Grabill. 
D. Young, Shelbyville. 


National, Vt.—E. H. 
gy York—Earl Wills, Brook; J. H. Carpen- 
Laporte; W. A. Kenny, Lowell. 
“to Mut.—Oscar Adams, Dana. 

Provident L, & T.—Norman Loeb and bi E. 
coueil Indianapolis; H. W. Wierman, Plain- 
eld. 

Equitable, Ia.—Verne Nelson, Goshen. 

Mutual Benefit—H. D. Holland, Kokomo. 

New York Life—M. H. McHenry, Columbus; 
A. Y. Moyer, preeatomn. 

Hartford—W. 

ass. Mut.—J. Bw. Strain, Clinton 

New York—R. A. Funduburgh, Westfield; D. 

C. Thomas, Elkhart. 


Security, Ill.—F. G. Johns, Oakland City; R. 
A. Woods, Princeton. 


Wisconsin 
Aetna—Richard Roll, Jr., Hustisford. 
Bankers, Ia.—S. R. y, Milwaukee. 
Old Colony—D. " Schweiger, Watertown; L. 
Ward, Milwaukee. 
A. Urwan, Oconto 


New York—F. % 

N. W. Mutual—W. F. Gruenwald, Oshkosh; 
O. C. Wolff, Lomira; M. H. basa So 
Ww. Jj. Grogan. A. B. Myers, R. F. H. Harpke 
and C. B. | aw © Milwaukee; J. G. Sipprell, 

Manitowoc; 7 


F. 


Montreal; G. Nyhagen, 
Fellenz, Fort FR D. I. Pope, Fall Rive: 
U. S. Ann. & Life—Joseph Rindt, Mellen. 
Wisconsin—John Orbeleke, Sheboygan. * oe 

c - 


Aetna—G, Clarke, Evansville; A 
hardt, Menomonee Falls. 

Minn. Scandinavian Relief—Adolph Johnson, 
Ashland. 


New York—E. M. Conley, Superior; A. C. 
Bilodeau, Rice Lake; W. F. Oakley, Madison. 
N. W. Mutual—H. D. Hill, Westfield; G. A. 


Nyhagen, Manitowoc. 

ravelers—G. D. Fritzsinger, Grand Rapids; 
Major O. Mead, Plymouth; R. J. Willetts, Mil- 
waukee; B. C. Ziegler, West Bend. 

Central, Ta.—Ross G. Martin, Oregon. 

New ‘England Mut.—H. | 0. Bernhardt, 
Sturgeon Bay. 


Ohio 
Royal Union—C, A. Casper, Magnolia. 
Reserve Loan—E, J. Mendenhall, St. Marys; 


Amos T. Parker, Wapakoncta. 
Reliance—W. H. Robinson, Wooster. 
State, Ind.—E. M. Roberts, Ravenna. 
Union Mutual—FE. H. Russer, Cleveland. 
peamore, Ia.—Ed. H. Counselman, Windsor 
ills. 

Conn. Mut.—Geo. A. Cooper, Mendon; Henry 

Trumbusch, St. Henry. 

Conn. General—Carl P. Herbig, Coshocton. 
Equitable, N. Y.—James Corliss, Mansfield. 
Federal—Gus. B. Barton, Portsmouth. 
Lincoln Natl.—H. H. Othansky, Cleveland. 
Manhattan—J, King Gregory, Newark. 

ass. Mut.—C. W. Cuzzina, Cleveland; F. X. 

Chudzinski, Fremont. 

National, Vt.—L. G. Bradley, Chagrin Falls. 
N Mut.—R. H. Kengon, West Unity; A. 

L.. Baldwin and L. O. a Kinsman. 
North American, N. J . Ater, Ashville. 
New York-——Frank L. ore 
Penn, Mut.— ar. iy Mansfield. 


Pittsburg L. S. Showalter, Colum- 
bus; . Kuntz, Leissies A. M. Bower, 
Coshocton. 

Philadelphia—W. A. Norris, Youngstown. 

Phoenix Mut.—A. R. Sauffer and H. 
Wood, Canton 

Travelers—F. Roehl, Cleveland; P. C. 
Carty, Columbus; F. P. McCoy, Lockbowne; H. 


P. Matlock, Columbus; 


W. E. Gleason, Cincin- 
nati; H. i. 


Wilbur, Zanesville. 


Aetna—L. B. cae, Saginaw. 
Metropolitan—G ams, Ludington; H. 
D. Wright, St. ignace; Calixte Sicotte, Hancock. 
Minn. Mutual—J. Code, Grand Rapids. 
Mutual Sar Ady YL. Chasey, Bay City; J. 
Hamilton, — J. S. Symons, Flint; F 


A. eaten. Houghton. 
Pacific Mutual—Robert T. Lynd, Vassar. 
Prudential—H, Fev. Ypsilanti. | 
Union Central—D. L. Powell, Jr., 
Old Colony—Clifford Coolidge Madison; Alf. 

B. Froehlich, Jackson; Fred B. Givens, Fond du 
ic; George M Groh, Sheboygan; Arthur C. 

Hartman, Milwaukee; L. E. Jochem, Cedarburg; 

Archie F, Ross, Belleville; R. R. nee Ply- 

mouth; D, Schweiger, Watertown; Lee F. Ward, 

Milwaukee. 

Old Colony—J. H. Harder, Jr., Niles; D. J. 
Wiaharty, pawegee, 
onn. Mut.—D j. Cody, Pinconning. 
Fidelity Mut.—C., J. Miller, Perrington. 


P. 


Detroit. 





AMONG CASUALTY AGENTS 


MAY OPEN DEPARTMENT SOON 
Probable That United States Fidelity 
& Guaranty Will Shortly Handle 
Large Field From Chicago 











The belief exists in well informed 
quarters that the United States Fidel- 
ity & Guaranty will before long carry 
out its plans of having a department at 
Chicago, to which a large surrounding 
territory will report. It will be remem- 
bered that last spring, when the Chi- 
cago branch office was organized, Pres- 
ident Bland stated that in time he ex- 
pected to have an office there which 
would act in a sense as a home office to 
the agencies within a night’s run from 
Chicago. He was not ready at the time 
to carry out this plan, as he proposed 
first to get the local branch in good 
running order. Since then the estab- 
lishment of the department has been 
delayed somewhat, but the time for its 
establishment is now near at hand. 

The company now has one or two de- 
partment offices on the Pacific coast 
and one at Denver, which covers a 
large part of the mountain field.- The 
department will be distinct from the 
Chicaro branch office, though they 
probably will have quarters together. 
A prominent man from the home office 
will have charge of the department. 





To Cover Bank Holdups 

The American Bankers’ Association 
having complained that present bank 
burglary policies do not protect the 
banks against holdups where officers 
are compelled by robbers to open the 
vaults for them, the National Surety 
has begun issuing a “holdup exten- 
sion” rider, which will be attached to 
present and future policies. The rider is 
as follows: 

The insurance under this policy is hereby ex- 
tended to cover direct loss by robbery of money, 
bullion, bank notes (signed or unsigned), checks, 
uncancelled postage and revenue stamps, express, 
postal and bank money orders, bonds, debentures, 
negotiable securities, certificates of stock, de- 
mand and time —. promissory notes (not 
overdue), caused | burglars or robbers com- 
pelling by force and violence any officer or em- 
ploye of the bank to open the safe er vault at 


any hour of the day or night during the term of 
this policy. 





Claims It Is Not Liable 

The Standard has filed answer in the 
Federal court at Cincinnati in the suit 
brought by the Frank Unnewehr Com- 
pany, which sued the company under 
an employers’ liability policy due to an 
accident to Luther Watson, an employe. 
The Standard claims the employe was 
under the age of 15 and was employed 
in violation of the Ohio law against 
child labor. The judgment secured 
against the Unnewehr company was 
$2,500 and costs, which the Standard 
refuses to - ay. 





Pushing Its Travel Policy 

The German Commercial is pushing 
its “Travel Accident and Limited 
Health Policy” costing $5 a year. It 
covers travel, elevator accidents, boiler 
explosions, anaesthetics, burglar holdup, 
accident from horse vehicles or auto- 
mobiles, freezing, burning buildings, 
bicycles, septicaemia or blood poison- 
ing and knockdowns or runovers, in ad- 
dition to disability arising from 25 spe- 
cific diseases. 

The face of the policy is $2,000. It 
gives $15 a week accident benefits and 
$15 a week sick benefits. It costs $5 
a year for either sex. 





May Go to Colorado Springs 

the International Association of Ac- 
cident Underwriters may decide to hold 
its next annual meeting at Colorado 
Springs either the week before or week 
after the Insurance Commissioners’ 
Convention which has selected that 
point. Members of the accident asso- 
ciation were in attendance at the com- 
missioners’ meeting this year in large 


iE See 


HUTCHINSON ¢ COOLEY, Srnersl Agents tor 
159 La Salle Street, cmcanee 


AMERICAN N FIDELITY GOMPAN 


dent and Health; +n! and ae ae 
sstomobile 
ggg Inducements to Agents and ¥- 


aaa 


CHRIS. SCHROEDER & SON, Srnera! Agents tor 
83-85 Michigan Street, MILWAUKER 





(Stock Company) 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers. :: :: 





Address W. A. NORTHCOTT,/! ~ ident 


SPRINGFIELD, ILLINOIS. 


Woodmen’s Casualty Company | 


STRICTLY FIREPROOF 
NofaY BREVOORT 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


_The Patronage of Insurance Men 
Is Solicited. 








‘erms, Liberal T 


FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 


1807 Income $370,975.48 
Liberal 


ruky, Alabumd, Sesay Oratoma, Eaasan Colrado, aus Sout Bekets Migamsocs,Wicblasn ad 


OUR PROGRESS NEVER EQUALED. SEE US GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
COMPANY 
OF LIMA, OHIO 


Capital Stock $100,000 OO 














Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write the. 


“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies cas 
_ be written, we will write them. 

Good Contracts in Good Territory to Good Men. 

Producers address 


H. G. B. ALEXANDER 
President and General Mansges 
4206 Michigan Ave., Chicago, Ill, 








CHICAGO 


A. W. MASTERS 
General Manager 


Liability, Accident, Health, 
Burglary and Credit 


LONDON GUARANTEE AND ACCIDENT CO., Ltd., 





OF LONDON, | 
ENGLAND. 


CONKLING, PRICE & WEBB, 
Gen'l Agts., Ill., Mo. and Ind. 
171 La Salle Street, Chicage 


RAYMOND & RAYMOND 


Gen’! Agts., Michigan, 
310 Ford Bidg., Detroit. 





NORTH 
\MERICAN 
AC CIDES 


INSURAR 
CHIE 


SCE CO 


AGO 


| 


Write A. 





SE 
Surplus and Capital..... ........22-. 404,715 
RI oso ceouhshiee consi SE 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


E. FORREST, Secy., Chicago. 





he 





Of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
290-292 Broadway, Now Yer, 








™ FRANKFORT 


Of Frankfort-on-the-Main, Germany 


Marine, Accident 


wid Piste Giass WERSe Co. 


Pd Established 1865 
- 100 William St, New York, N. Y. 





United States Department - ° 
lective, Teams, Burglary, 


(BE cotec and industrial Accident. 


Debosited witb Insurance De 


United States for protection of Policyholders 


rs and Public Liabilities, Elevator Insurance, Workmen’s 
individua 


| Accident and Health 


1% §600.000.00 








Agents Wanted For 


M. J. GROGAN, Resident Sec*y Cook Branch, 
4 THOS Me RopEtns. Resident 


National Life Bidg., Chicago, Dil. 
at Sec’y Ohio, mee England Bidg., Cleveland, Ohio 


Unoccubied Territory 
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numbers and in view of the important 
questions pertaining to the accident 
companies, desire to keep in touch with 
the commissioners. 





IN CHICAGO SURETY OFFICES 





Illinois Surety Showing a Big Gain in 
Premium Income—Scurried 
to Protect Customers 





Judging from the business so far 
done, officers of the Illinois Surety es- 
timate that the company will write 
$300,000 in premiums this year, as com- 
pared with $180,000 last year. The com- 
pany is handicapped by want of agents, 
it having been without representatives 
in some of the most important cities 
in its field for several months. 

Agents of the Illinois Surety so far 
as they have expressed themselves are 
for the most part satisfied with the new 
rates which went into effect at the be- 
ginning of the month. 

Having written the schedule fidelity 
bond of the Postal Telegraph Com- 
pany, with a premium of $16,000, the 
company may find it necessary to enter 
one or two of the far western states 
and organize a department. It is ex- 
pected that there will be claims under 
this bond, and the cost of handling them 
from Chicago would be heavy. 

There was considerable scurrying in 
Chicago by some of the surety offices 
to close annual contracts at old rates 
with regular customers after it became 
known that the new rates were to be 
promulgated and before they became 
effective. Contractors got busy also 
and sought annual contracts, but were 
unable to get them in some instances 
from their regular companies, the Chi- 
cago offices having been instructed to 
make no more annual contracts. 


P. W. Ward Resigns 

_P. W. Ward of Cleveland has re- 
signed as northern Ohio general agent 
of the Ocean Accident & Guarantee. 
This action was made necessary by his 
increasing duties as president of the 
Cleveland Life, the directors of that 
company having recently requested him 
to give it all his time. This is one of 
the Ocean’s mose important agencies 
and the vacancy probably will not be 
filled for several weeks as the corpora- 
tion will exercise great care in the 
selection of a manager. It is under- 
stood that it is now looking the field 
— for a man suitable for the posi- 
ion. 

Mr. Ward has had a long and suc- 
cessful career as a liability underwriter. 
He was for years with the Travelers in 
Ohio and took the Ocean when it qual- 
ified to write liability insurance in the 
state. He shortly put it among the 


leaders in Ohio in that branch of the 
business. : 








Piatt With International Fidelity 


Cecil Piatt, a well-known surety un- 
derwriter of Cincinnati, has accepted 
the position of underwriter for the In- 
ternational Fidelity Insurance Com- 
pany of New Jersey, and will go to 
the home office at Jersey City on Oct. 
1 to assume his new duties. Mr. Piatt 
has had some excellent experience in 
the surety business, having been con- 





A producer offers his serv- 
ices as such in the capacity 
of special agent or manager 
of a bonding or casualty de- 
partment of a good sized live 
agency. 
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nected with the home office of the Fi- 
delity & Casualty for some years and 
later having had charge of the fidelity 
department at the Philadelphia office. 
He has been in Cincinnati for the past 
year, first as general agent of the Title 
Guaranty & Surety and later with the 
American Fidelity. He is a son of John 
James Piatt, one of the editors of Mid- 
land, the magazine published by The 
Western Underwriter Company. The 
International has heretofore confined 
its business to the employes of the 
Singer Sewing Machine Company, the 
stockholders, to a large extent, being 
the same in both companies. The com- 
pany started with a capital of $100,000 
and a surplus of $30,000, but will prob- 
ably increase. Its business, though 
small, has been profitable from the be- 
ginning. 





July Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty, indicate, for the 
month of July, 1908, the following de- 
falcations: 





Banks and trust companies..........+- $755,766 
Beneficial associations .........++-++++ 172 
PES BOTUUED cccccvcccecsccccvesootes 78,797 
General business .........ccccccccccces 42,652 
Insurance companies .........+++see00+ 300 
Comsst WOMB cccccccesccscoce 8,937 
Transportation companies .... en 22,539 
Miscellaneous .....cccccscccccccccccce 42,855 

BE wccvisdicemseeessisizesieesa $954,018 





Surety Change at St. Louis 

H. M. Coudrey & Co. of St. Louis re- 
signed the United States - Fidelity & 
Guaranty to take the American Bond- 
ing for eastern Missouri and southern 
Illinois. T. C. Hennings, who was resi- 
dent vice-president of the American, re- 
tains a connection as attorney. Arthur 
J. Watling, who was manager under 
a Hennings, goes to the Coudrey of- 

ce. 

J. F. Supplee of the United States 
Fidelity & Guaranty was in St. Louis 
looking after its interests. He ap- 
pointed Mark Crawley, who has been 
with the Coudrey office, to take charge 
of the new branch office of the United 
States Fidelity & Guaranty at St. Louis. 
It is the intention to have an associate 
manager later on. 





For Liability Investigators 

The Spectator Company, 135 Wil- 
liam street, New York, has just issued 
in pocketbook size, the “Liability In- 
vestigator’s Handbook,” by Howard 
W. Dilg, chief investigator for the New 
York branch office of a prominent lia- 
bility company. After devoting a brief 
space to “Hints to Investigators,” the 
author takes up in alphabetical order 
the various subjects which may need to 
be investigated, pointing out the infor- 
mation to be secured on each. The 
price is $1.50. 





Takes on Fire Business 


C. M. Collier Company, of Memphis, 
Tenn., one of the prominent casualty 
agencies of the south, has moved its 
office to 5 South Second street. The 
company has now entered fire insur- 
ance also, having taken over the fire 
business of the Interstate Realty Com- 
pany of Memphis. In casualty lines it 
is general agent of the Standard Acci- 
dent for four states, the plate glass de- 
partment of the Metropolitan Casualty 
for three states and of the American 
Bonding for two, and represents the 
Hartford Steam Boiler locally. 





New Coupon Policy 

The North American Accident has 
issued a new coupon policy for the use 
of the Identification Company of Amer- 
ica, of Chicago. The principal sum is 
$2,000, which will be increased 10 per- 
cent a year for five years by payment 
of renewal premiums annually in ad- 
vance. The weekly indemnity is $15 
for not more than five weeks. The 
policy covers against a number of 
travel, burning building and common 
street accidents and against sickness 
from thirty diseases. The old policy 





Massachusetts Bonding a Insurance Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, Paxswewr J.T. BURNETT, Suc'r-Tamas. 
Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND 
BURGLARY INSURANCE 














Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 


159 La Salle Street 





Chicago, Ill. 














Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 

aoe surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1987, $65,000.00 SURPLUS AS TO POLICYMOLDERS, $124,642.43 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 




















UNITED SURETY COMPANY 


BALTIMORE, MD. 


JOHN MCGILLEN 4 CO., 
GENERAL AGENTS FOR ILLINOIS, 


BORLAND BLOG., 161 La SALLE ST., 
TELEPHONE CemTnat 4287. 
THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens, GaEncrar Aceearn, 
Banx of Commence Bipe., 10 MrrcHeLt Bice, 
MINNEAPOLIS, Minn. Mitwaukee, Wis. 


CHICAGO, ILL. 











GERMAN LOMMERGIAL ACEIDENT COMPANY 


PHILADELPHIA, PA. 
@on.c0e orrcerie win re mee ron rme 





oe ee 


Any man in Ohio, Illinois, Missouri or Michigan, having a line of Accident, 
Health or Disability Insurance to place, will do best by consulting with the 
first and only German Accident Company in the United States regarding terri- 
tory and commissions. 


**Definite’’ Policies are the only safe kind to sell. 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 








PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President. 
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named only twenty diseases. The pol- 
icy also provides for emergency relief 
at an expense of not over $100. The 
identification company sells this policy, 
together with identification pocketbook 
and registered keyring tag, for $5 a 
year. 





German Commercial’s Record 

The German Commercial Accident of 
Philadelphia wrote during August a 
little less than double the amount writ- 
ten in July. Its record for the month in 
collections indicates that it is doing 
more than twice the business which its 
predecessor, the old Commercial Mu- 
tual Accident, was doing a year ago. 
Recent agency appointments through- 
out the territory indicate that the com- 
pany will have in excess of $100,000 
in premiums on its books at the close 
of its first year. 





To Investigate Slot Machines 
The Kentucky department has sum- 
moned the United States Health & Ac- 


cident before it to discuss the slot ma- | 
chine accident policy the company sells | 


in Kentucky. Under the law the de- 
partment does not see how the com- 
pany can operate such machines. Com- 
missioner Bell says he wants to inquire 
into the conditions on which the ma- 
chine was put into the state. He says 
that he will not declare its use illegal 
nor that it is legal, but that he will in- 
vestigate and see if the machines can 
be operated without violating the law. 





Plate Glass Meeting Called 

A meeting of the plate glass people of 
Cleveland has been called for some time 
this week to discuss the situation. The 
United Surety has withdrawn from the 
arrangement that has been in force in 
that city for some time and it is desired 
to know what attitude other companies 
will take. There is a belief on the part 
of some that all the plate glass agencies 
have not held as close to professional 
ethics as they might and this may 
weaken the situation to some extent. It 
would seem that, in a city like Cleve- 
land, the agents would be able to hold 
together for their own good. An effort 
will be made by some of the offices to 
hold all in line and continue the plan 
which has resulted in a large saving to 
the companies. 





Will Extend Its Field 
The Indiana and Ohio Live Stock 
Company is now entered in twenty 
states and has several more on the 
waiting list and they will not have to 
wait long, President John R. Bonnell 
says. 





William L. Wood, formerly of the firm of 
Wood & Beach, until recently general agents 
for Michigan for the Empire State Surety, re- 
tains the offices in Detroit formerly occupied by 
the firm, and will continue business* under his 
own name, writing general lines as he did before 
forming a partnership. 


CASUALTY NOTES 


The German Commercial Accident, which re- 
céntly entered Missouri, has appointed L. B. 
Smutz general agent at St. Louis for Missouri. 

The Mercantile Insurance Agency of St. Louis 
has appoin Ralph R. ers city manager 
of its liability and steam boiler department. e 
was recently with the Travelers. 

Surety men in the larger cities are being en- 
ecuraged from some of the home offices to form 
lecal associations for the purpose of improving 
the general conditions of the business. 

R. L. Stewart, formerly southwestern 
ot the National Surety at ae City, kas 
come general agent for the Empire State Surety, 
and is making a number of agency appoint- 
ments throughout Missouri. 

St. Louis agents failed to land the contractor’s 
bond on the new Carnegie Library there for 
$250,000. It was written by a New York agent 
for the National Surety. John Pierce Company, 
the contractor, is a New York firm. 

The appeal bond for $300,000 recently given 
by the United States Fidelity & Guaranty at 
Topeka, Kans., in appealing from a_ — of 
$139,003 rendered against it was signed by the 
American Surety, Fidelity & Deposit, American 
Bending, Aetna Indemnity and National Surety. 


er 








CASUALTY APPOINTMENTS 
Michigan 


German Coml. Acc.—O. R. Cisky, Port Hu- 
ron; F. W. Davis, Detroit. 

_U. S, Fid. & Guar.—F. M. Northrop, Lake- 
view. 

Union Cas.—G, A. Allworth, Bay City. 
German Com’! Acc.—Losey & Newmann, Bay 


ity. 
Nat’l Surety—L. G. McKay, East Tawas. 
U. S. Health & Acc.—Anthony Pohoral, 


Wisconsin 

Fid. & Cas.—A. R. Janes, Racine. 

Fox River Health & Acc.—J. J. Faust, Kau- 
kauna. 

Natl. Surety—T. M. Holland, Park Falls. 

North Amer. Acc.—Arthur Baetz, Two Rivers; 
| F. J. Bletcher, a Falls; W. C. Phoenix, 
| Whitewater; G. . Stone, Jr., Burlington; J. 


Traverse City. 





| P. Donahue, La Crosse. 
wm. W. Acc. & Benefit—P. Nichols, Fond ~ 
c. 
Phoenix Pref. Acc.—Rudolph Lowenstein, 
Milwaukee. 


Time Indemnity—Alonzo Clark, Loyal; O. A. 
Prellwitz, Greenwood. 
Benefit—F. F. Eckhardt, Mil- 


Union Acc. & 
waukee. 

Wisconsin Cas.—M. M. Gillespie, Wausau; M. 
W. Kaeding, Marblehead. 


c Aen Re ig ee I Knapp, Union Center; 
. A. Kim’ riggsville. 
Consolidated—Cas.—P. W. Holte, Nelsonville. 


nso 
First National Acc.—A. J. Mil- 
waukee. 
General Acc.—Peter Kuczynski, South Milwau- 
kee; Emil Larson and Frank Dekowski, Milwau- 


kee. 

Loyal Protective—Jay W. Moon, Viola; A. F. 
Brin ley. Neillsvjlle. 

N. W. Cas.—Frank Pleier and Leopold Marz, 
Milwaukee. 

Time Indemnity—J. O. Paddock, E. Giljohann 


Stoelting, 





and J. J. Tague, waukee. 

Travelers—G. Fritzsinger, Grand Ra ; 
M. O. Mead, Willetts, Milwau- 
kee; B. C. 


PI h; R. 
‘ est Bend. 

Union Acc. .—Joe DeBellis, Milwaukee; 
A. R. Schmidt, Monticello; Sherman Ranum, 
Albany; George Telfer, Milwaukee. 

Indiana 

Nat'l] Surety—M. L. Green, Auburn. 

Norwich & London Acc.—Covert, Archer & 
Co., Evansville. 

Standard Acc.—L, F. Fields, Goodland. 

U. S. Health & Acc.—J. F. Winters, Ham- 
mond. 

Fid. & Cas.—J. M. Atkins, Jasonville. 

Illinois Surety—W. C. Fargher, Michigan 
City; R. E. Proctor, Elkhart. 

New Amsterdam Cas.—Chas. Sihler, Evans- 
ville; S. A. Stewart, Princeton. 

North Amer. Acc.—Fred Spearow, Lagrange. 

Standard Acc.—J. W. Jackson, Indianapotie; 
J. B. Fields, Bloomington. 








IN THE CASUALTY BUSINESS 
Classes AA, A, and B are in every way from the 


agent's viewpoint, the BEST classes 


to deal 


The trouble is that so many insurable persons in these 
classes CANNOT AFFORD the large annual premiums 
required on the regular Commercial Policies. 

We meet this demand with our Semi-Commercial 


Policies which sell at $15.00 and $18.00 a 
$1.25 and $1.50 a month if desired —Somethin 


year or 
g en- 


tirely new in Accident and Health insurance. This line 
means big money for the agent. 





We pay 
—we 
a 








rge 
commissions 








THE PENNSYLVANIA CASUALTY COMPANY, 
M. @. NICHOLS, THIRD Vice Presipent 
694 LINDEN STREET, SCRANTON, PA. 





FIBELIS AGAIN PRESIDENT 
(CONTINUED FROM PAGE 1) 
mittee. The eastern contingent ex- 
pressed the opinion that the winter 
meeting might well be held in the east 
and the annual meeting in the west. 

Consolidated Casualty Elected 

During the progress of the meeting 
the Consolidated Casualty of Minneap- 
olis applied for membership and was 
elected. Letters of regret on not be- 
ing able to be present were read from 
Commissioner Barry of Michigan and 
Superintendent Kelsey of New York. 

The committee on classification and 
manual reported that only fourteen 
companies have furnished their ex- 
perience. An urgent request was made 
for greater cooperation in this move- 
ment. 

The committee that had in charge 
the investigation of the proposed plan 
to form a bureau for interchange of in- 
formation on agents reported that six 
companies refused to join such an as- 
sociation. It was decided to confer 
with the Hooper-Holmes Bureau of 
New York to see if it could handle 
such work. It has not undertaken the 
reporting work for the industrial com- 
panies, but Mr. Hooper, who was pres- 
ent at the meeting, stated that he be- 
lieved some mutually satisfactory ar- 
rangement could be made. 

A telegram of regrets on account of 
his absence was sent President Thomas 
of the National Casualty and also con- 
gratulations on his improved health. 

Secretary W. Howland of the 
Fidelity Accident & Protective of Sagi- 
naw read a paper during the convention 
in which he called attention to the 
growing expenses and said the ratio in 
comparison to the loss ratio was too 
great. The cost of securing and train- 
ing agents is heavy. Out of every hun- 
dred men put on, he thinks, a company 
will get ten agents of some value. And 
out of the ten there is possibly one 
who will develop into district man- 
agerial timber. 

If the public is satisfied it is getting 
fair treatment, Mr. Howland thinks 
there will be no doubt as to the friendly 
sentiment toward the companies. 

Abolition of Policy Fees 

There promised to be some breeze 
over the views expressed by President 
Pitcher of the United States Health & 
Accident in favor of abolishing policy 
fees and making a different compensa- 
tion basis for agents. The companies 
now have to report policy fees to the 
state departments which makes the ex- 
pense ratio very high, although the 
companies do not receive a dollar of 
the fees. There is no uniform plan in 
the conference as to fees. Some charge 
$5 and others less. C. H. Boyer of 
the General Accident announced that 
his company was about to reduce the 
policy fee to $3. The entire abolition 
of the policy fee is an important ques- 
— which, no doubt, will come up 
ater. 


An attempt to bring the question to” 


a focus was made by Mr. Boyer’s mo- 
tion to reduce the fee at once from $5 
to $3. There were not many present 
when the vote was taken, it resulting 
in nine favoring it and one opposing. 
It turned out that six of the nine were 
already charging $3 or less, so the mo- 
tion was finally withdrawn. 

The “Question Box” received scant 
attention. Only one question was dis- 
cussed, it being the experience of com- 
panies under the new conference policy. 
While the policy has not been issued 
for a year, yet it was the general opin- 
ion that it was very satisfactory and 
the loss ratio had not increased. Presi- 
dent Chatfield of the Phoenix Preferred 
is skeptical as to the policy but he 
seemed to be pretty much alone in his 
position. 

Among the new faces was Assistant 
Secretary H. A. Behrens of the Pacific 
Mutual, which company recently be- 
came a member. Mr. Behrens will be- 
come a factor in conference affairs. 

A larger number of ladies were at 
hand than at any previous meeting. 
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IN ILLINOIS AND WISCONSIN 


MADISON NOW HAS INSPECTOR 








City Fathers at Last See Need of Super- 
vision of Electric Wiring and 
Take Action 





At Madison, Wis., the ordinance 
creating the office of electrical inspector 
and providing for the examination of 
electrical wiring, will not be enforced 
until after Sept. 15, so as to give the 
inspector time to organize the depart- 
ment and prepare the blanks and forms 
needed. A small fire of electrical origin, 
which caused the severe burning of a 
steel conduit used in conection with 
a service entrance, served to convince 
the aldermen that electricity, improper- 
ly installed, will produce fire. Madison 
has long been noted for the inferior 
character of its wiring, and much 
trouble and a few fires have resulted. 
The inspector is a competent electrician 
and has the confidence of both mer- 
cantile and electrical interests. 


At Kaukauna, Wis., the wiring or- 
dinance adopted about a year and a 
half ago provides that the inspector 
shall hold office during good behavior, 
but the present mayor has stirred up 
a hornet’s nest by appointing a new 
inspector who has been confirmed by 
the city council and who has taken 
his office. The former inspector has 
consulted an attorney who is of the 
opinion that no removal can be made in 
this manner, while the city attorney 
claims that the charter of the city does 
not contemplate the establishment of 
an office to be held during good be- 
havior. Many protests have been filed 
and the council may decide to reconsid- 
er its approval of the new appointment 
and allow the old inspector to remain 
without a contest. 

A number of old and defective equip- 
ments are being overhauled preparatory 
to grounding the secondary system to 
prevent the entrance of high voltage 
current into buildings in case of cross 
between primary and secondary wires. 





New Rates at Quincy 


The new rates at Quincy, IIl., were 
announced to go into effect Aug. 6. 
The agents held a meeting and voted 
to put the rates into effect Sept. 1. 
The Illinois State Board ratified this 
action. 

It seems that some of the agents 
wrote their August renewals at the new 
rates where they were lower than 
the old, but kept the old rates where 
they were lower than the new. Under 
the state board action all rates on Au- 
gust business must be the old rates 
and those agents who wrote at lower 
rates will have to get the correct rate. 





All in Line at Elmwood 
All the agents at Elmwood, IIl., are 
now in line and reporting through the 
stamping bureau. 


Divides the Field 

The Shawnee has divided the IIli- 
nois field, Special Agent R. C. Hosmer 
retaining the northern part and Special 
Agent Charles Boicourt of Indiana 
having the southern part added to his 
field. Mr. Hosmer has Wisconsin and 
Minnesota and the company desired 
oe him of a part of his large 
e 








Rates at Mt. Sterling 
Although rates have been officially 
restored at Mt. Sterling, Ill., they are 
not observed. Cutting rates is a uni- 
versal practice there but an effort may 
be made to get the agents in line. 





Differ as to Mortgage Clause 
Another printed mortage clause, and 
one which is creating some discussion 
among companies, has come to light at 
Rock Island, Ill. The clause is in favor 
of the Central Trust & Savings Bank 
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Company, and is being used by banks 
and loan associations in Rock Island. 
The feature which has caused some dis- 
cussion is: he 
is i = half o 
combed ty imep thin yp Bye the said 
mortgagee hereby guarantees the payment of 
premium thereon, 

In the opinion of some of the com- 
panies this provision is a bad one as it 
practically gives the mortgagees per- 
petual contracts. Others take the posi- 
tion that the clause is a good one as 
it assures them that the insurance will 
be retained and it is not considered any 
more harmful than the verbal instruc- 
tions many agents receive from their 
customers to look after their insur- 
ance and renew it at expiration. It is 
not thought any great pressure will be 
brought to bear against the clause as at 
present constructed. 





Purtell May Act 

Fire Marshal Purtell of Wisconsin is 
contemplating the issuance of a general 
set of instructions covering the equip- 
ment and operation of moving picture 
theaters. It is planned to place these 
requirements in the hands of the man- 
agers of all places of amusement con- 
taining moving picture machines, ac- 
companied by an order for prompt 
compliance with instructions under 
penalty of a fine or imprisonment. 





Big Committee at Work 
Owing to the many cases of rate in- 
fractions and other bad practices at 
Rock Island and Moline, a big joint 
field committee visited the two cities 
this week to endeavor to bring about 
better conditions. 





Wisconsin Agency Appointments 

Aachen & Munich—H. R. Porter, South Mil- 
waukee. 

Boston—L. P. Trudewell, Antigo; J. I. Nor- 
ton Hartland; Duxbury & Madagan, Marinette; 
Loyal Durand, Milwaukee. ¥ 

‘ommonwealth—F. A. Krehla, Milwaukee. 

Concordia—Fred Thews, West Bloomfield; L. 

C. Larson, Clintonville; The Wettengel Agency, 


leton. . 
Cootinentsl—A. C. Eierman, Milwaukee; C. 


‘ontana. 
Cosmopolitan—H. W. O'Connor, Reedsburg; 
—s Eau Claire; W. c North, Fox 


Germantown Farmers Mut.—Peter Leipzig, 
Chilton; Frank Blumberg, ag =” 

Hartford—C. §. Orthman, Neshkoro; A. T. 
Twesme, Galesville; Giebel & Doverspike, Nelson. 

Home—W. C. Sein, Edgar; O. L. Loefiler, 
Milwaukee. 

Milwaukee—J. R. Nigh, Barton; F. C. Fred- 
erick, Butternut; L. ‘i Aschenbrenner, Park 
Falls; D. M. Rosenheimer, Random ke; 
Frank Blumberg, Newburg: E. T. Roethke, 
Campbellsport; Abraham Tellier, Osstburg. 

Mich. Com’l—N. H. Goodwin, Wautoma; J 


to. 

N. H. Ni She ; W. 
B. O’Hearn, Bleck River Pails; x yng 
. C. Mead, Pt \ 

Palatine—C. W. Fisk —— 
ee Natl.—W. B. O’Hearn, Black River 

Queen—R. C. Kelly, Brandon; P. A. 
Hartford. ye —_ 

Security, Ct.—W. F. Rohlf, Hayward. 

Spring Garden—Greene Bros. & Hansen, Mil- 
waukee. 


Western, Pa.—Orlin Andrews, Shawano. 





Arrested on Fraud Charge 

A. E. Woodford, formerly an agent 
at Princeton, Ill, was arrested a few 
days ago and held to await the action 
of the grand jury on a charge of fraud. 
While in Spring Valley, Mr. Woodford 
learned of a loss which occurred on 

ug. 1. A house belonging to Joseph 
Yachukis, a Lithuanian, had burned and 
ecouse of suspicious circumstances the 
loss was not paid. The owner held an 
$800 policy in the Germania Fire and 
was said to have taken additional in- 
surance in another company shortly be- 
fore the fire. It is alleged that Mr. 
Woodford undertood to adjust the loss 
for the Germania, which he had repre- 
Sented in Princeton, paid Yacnukis $1, 
got him to sign the release on the pol- 
icy and sent it into the company with a 
draft for $150. As no proof of loss 
had been filed and Mr. Woodford was 
not the Spring Valley agent of the com- 
pany, the draft was not honored. It is 


September 10, 1908 





stated that Mr. Woodford then under- 
took to get a proof of loss, but a third 
party, who knew about the transaction, 
got the policy from him and returned 
it to Mr. Yacnukis, who then swore out 
a warrant for the arrest of Mr. Wood- 
ford, charging that he had tried to swin- 
dle him. 





CARD GOOD FOR ONE DOLLAR 
Associated Mutuals Making a Hot 
Campaign for Business in Milwau- 
kee—Adopt Novel Plan 





Milwaukee, Wis., Sept. 9—(Special) 
—The associated mutuals are making a 
hot campaign for business in Milwau- 
kee. A card has recently been issued 
bearing on one side the words, “A. A. 
Grau will pay you one dollar for this 
card,” and on the other side is printed, 
“This card is good for $1 to apply as 
partial payment on your first premium 
if you take a $1,000 policy with the 
Wisconsin Conservative Fire Insurance 
Association in the Milwaukee Branch. 
Our average rate, private residences, $5 
per $1,000 for three years, business 
buildings $5 per $1,000 for one year, 
stocks of merchandise $6 per $1,000 for 
one year.” 

If trading stamps were issued for 
cash payment in addition to the 20 per- 
cent discount it would make quite an 
attractive proposition. The two local 
mutuals which do quite a large busi- 
ness have been asking a higher rate for 
their policies and it will be interesting 
to see whether they will meet the com- 
petition of the outside mutuals. 





Collins Agency Sold 
The Len H. Collins agency at Bloom- 
ington has been sold to I. H. John- 
son, one of the leading agents, and 
Mrs. Collins will have no further in- 
terest in the agency. The companies 
are transfering to Mr. Johnson. 





Illinois State Board Meeting 

The Illinois State Board held its 
quarterly meeting in Chicago this week 
with President Wise in the chair. Chas. 
J. Jahnke, special agent of the Virginia 
State was elected to membership. Rate 
conditions in the state as reported from 
some quarters are threatening. 





Illinois Agency Appointments 
All ia—H. M. Rea, Christopher. 
, American—J. L. Grifin, Iuka; H. W. 
rtz, : : 
Amer. Cent —J. W. and Thos. Foster, Ridge 
“Amer. Nat’l—Conrad F. Grantz, Moline; C. 
M. Feezer, Mt. Carroll; A. W. Klinke, Chicago; 
> Ss. Dohemel, Teseate; M. F_ Beterue, 
tersburg; le . ern, Mason City; C. . 
Jockeon, ‘Creenville; C. H. Smith, Libertyville. 
California—N. J. Bennett, Chicago. 
City of N. ¥.—J. B. J. Du Four, Freeport; 
T. J. Miller, Peoria. : 
Commonwealth, N. Y.—A. H. Wieman, Free- 
rt; J. B. Stech, E. C. Swanson and O, G. 
sae Alton; M. D. P. Collinsville. 
woe eee _& we Mattoon; 
Potts a Litch i. 
Continental—J. E. Davis, East St. Louis; W. 
O. Anderson, Oneida; Alvan Smith, Marshall; C. 








Farmers & Merch.—S. E. Grove, Charleston. 
Fidelity—J. E. Davis, East Lows: J. A. 


Ny EN ade 
. —I. » Bloomington. 
“oF v Alfred Hester, Ridge 


Ger. Amer.. N. Y¥.— 
Farm; T. G. Ocltgen, Carlinville. . 

Ger. Amer., Md.—Scott & Roy, Jacksonville; 
J. F. Hammond, Bloomington. : 

Germania—C. H. Ward, Jacksonville. 

Hartford—W. H. Higby, Ottawa. ’ 

Home—A. B. Grant, eenup; A. M. Ellis, 
Penfield. 
oO Hw Guset, Danville. 

B. Erb, Freeport; J. F. Mishler, Pearl City. 
jefferson—J. L. Bennett, Decatur. 


Mercantile—W. T. Pankey, Danville. 
Mich. Com’l—J. H. Wallace ys W. R. 
; 10, cago. 
eit. aoe a Abistrand, Orisa E. p. 
ibley; Mamie Thompson, Naperville; 
M. O. Johnson, Libertyville. 
ior Union—Gabriel De Franco, Chicago. 


orthern —M. F. Petersburg; 
CW. Barb, Gardner; Prince & Doeden 
Orient_—Finley & Scarborough, Robinson 


Prov. Wash.—Wm. T. . T. Galt, Ster- 
ling; S. E. Moisant, 7 








Buese~G. W. Gwin, Altamont; Critchfield & 
Jokansen, Bloomington; Alex Grant, Greenup; 


A. Hoots, Lovin . 
- olmes, Galesburg; Benj. Eadie, 


Royal—F. H. 
Hanover. ‘ - 
Security, Ct.—Otto Ludwig, Chicago; B. B. 
Burns, Windsor. 
 _ & Walker, Lake Villa; 
. Perry, Ransom; E. I. Perry, Ransom; C. 
H. Smith, Flat Rock; N. S. 
Svea—Chris. Bathum, C. V. Carlson, Chas. 
Rosenblad, T. J. Campbell and T. Lundberg, 


Sun, La.—W. T. Pankey, Danville. 

Walla Walla—W. E, Plunkett, Chicago. 
Western, Pa.—J. H. Wallace, Moline; J. A. 

Colby, Charleston. . 
Westchester—W. T. and P. T. Galt, Sterling. 
Aachen & Munich—Emanuel Schwartz, Wau- 


n. 
tlas—Finley & Scarborough, Robinson; E. H. 
Erison, ——— * 
Agricultural—A, E. Olson, Chicago. 
Continental—C. A. Morrow, Joy; J. A. Daw- 
son, Scotland. 





ILLINOIS NOTES 


A cut rate is reported on the general stock 
of Greene Bros., in brick store, No. 42 South 
First street, Wapella, Ill., rated at $1.12. 

Trouble is brewing at Princeton, Ill., due to 
personal feeling among two or three offices. 
state board committee will visit the town to try 
to restore good practices. 

At Rockford, Ill., the Kellogg-Mackay-Came- 
ron Congeny of Chicago will equip the tannery 
of the Hess & Hopkins Leather Company with 
an International sprinkler system, to be opera- 
tive about Oct. 10. 

Companies are being called to book for not 
observing the r uirements at Hampshire, Hl. 
The last tariff of that point provides that the 
three-fourths value clause shall attach to all 
“ey covering frame stores and contents, 
ut it is said agents are not attaching the clause 
and that few companies are requiring it. 


WISCONSIN NOTES 
we S. Hart has opened an agency at Oconto, 
is. 





W. B. O’Hearn has purchased the agency of 
P. B. Castle at Black River Falls, is. Mr. 
Castle has been ill since last spring. Mr. 
O’Hearn already owns one of the leading 
agencies in town. 

Abbotsford, the seat of important works of 
the Wisconsin Central Railway and division 
headquarters, is to have better fire protection. 
Articles of incorporation have been filed at 
Madison for the Abbotsford Volunteer Fire De- 
partment. 


Collection of Back Taxes 
(CONTINUED FROM PAGE 8) 
panies without an examination of the 
books of the company. The most that 
can be done is to take the sworn state- 
ment of the companies and ~erform the 
computations indicated. If the present 
method of taxation is to be kept up, it 
would seem that it will be necessary, 
at intervals of every two or three years, 
to check the tax schedule with the 
books of the company. 

+ . 





. 

The ordinary method of obtaining 
the basis of taxation is to sum the 
amount of premiums received from di- 
rect insurance and the amount re- 
ceived from reinsurance, which gives 
the gross premiums, and from this 
amount deduct the sum of (1) the re- 
insurance premiums ceded to author- 
ized companies; (2) the return pre- 
miums, and (3) the actual losses less 
reinsurance losses. The largest num- 
ber of errors have been found in the 
first and the third items of deductions. 
Section 1905 allows fire insurance com- 
panies to reinsure the whole or a part 
of any risk in any other company hav- 
ing a capitalization at least equal to 
$100,000. The company may be author- 
ized or unauthorized, but if the risk be 
reinsured in an unauthorized company 
no deduction can be made for such re- 
insurance. 

**_ * * 

If reinsurance is affected in an un- 
authorized company, it must be elim- 
inated from the tax schedule, which, of 
course, makes one of the items of de- 
ductions smaller and consequently the 
basis of taxation greater. This in- 
creases the amount of tax belonging 
to the state. 

The elimination of the premiums, 
however, brings about a change in item 
number three, or the losses. Recov- 
eries from reinsurance is deducted from 
the actual losses naid, and this makes 
item number three smaller than the 
actual losses. If now the premiums of 
the unauthorized company be elimi- 
nated, then the losses recovered from 
this company must also be eliminated 
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from the deductions from the actual 
losses. That is, the unauthorized com- 
pany is treated as if it never entered 
into the calculations of the tax schedule. 
This will make the losses greater by 
just the sum of the reinsurance losses 
which have previously been deducted. 
This will increase the deductions and 
consequently make the basis smaller 
and the tax less. Now, as the losses 
paid may be greater than the reinsur- 
ance proians, it sometimes happens 
that the net results will show the state, 
instead of the company, in debt. Hap- 
pily, these cases are very rare and only 
one such case has been found. 
* - * 


There are two reinsurance companies 
which do a large business in this state, 
which are not authorized to transact 
business in Wisconsin. These are the 
Munich Reinsurance Compan of 
Bavaria and the Rossia of St. Peters- 
bure. The former of these companies 
was at one time admitted to transact 
business in Wisconsin, but withdrew on 
March 22, 1904, and has never been re- 
admitted. The latter was never author- 
ized to transact business in this state. 
Some companies have a treaty with 
either the Munich or the Rossia by 
means of which practically all their re- 
insurance has been affected in either 
one of these companies. They have in 
their tax schedule made deductions for 
these premiums. This is an error, as 
these reinsurance companies should be 
eliminated, being unauthorized, and the 
comnanies justly owe the taxes on these 
premiums less, of course, the losses 
which have been recovered from rein- 
surance. It has thus occured that the 
state has recovered large sums from 
this one item alone. 

While the companies are open to crit- 
icism for allowing this error to creep 
into their sworn statement, still all the 
evidence goes to show that it was not 
an intentional one. This is proven by 
the fact that in the list of reinsurance 
companies which is given in the sched- 
ule, the names of the unauthorized as 
well as the authorized are given. 

Another common mistake arises when 
one company reinsures the risk of an- 
other. The company ceding the pre- 
miums will make the deduction from 
the gross amount, but the company ac- 
cepting the risk will fail to make the 
necessary addition and great care must 
be exercised or the state will lose the 
tax on this sum. Another arises be- 
cause the companies do not make 
proper distribution to the different 
states of premiums collected by over- 
head writing through the home office 
or through general agents located in 
other states. Another comes through 
the so-called floaters. These are usual- 
ly written at the home office and covet 
the risk of a corporation or company 
owning risks in several states. An- 
other is made by including the adjust- 
ment exnenses in the amount of actual 
losses paid. Another is found in failing 
to deduct the reinsurance losses from 
the actual losses in making up the 
third item of deduction. Another comes 
in makine the fiscal year end on Nov. 
30, instead of Dec. 31, and then chang- 
ing to the latter date and failing to 
make the proper addition for the month 
of December. Some are purely clerical 
and consist in subtracting the indirect 
premiums obtained from reinsurance in- 
stead of adding. 

The lare> range of errors found in 
the tax schedule is shown by the fact 
that out of the eighteen companies ex- 
amined only four have shown perfectly 
clear sheets, and the state has recov- 
ered $6,394.17. The companies and the 
amount collected from each are as fol- 
lows: 

CEE TD hc ccvsceccceséeccsqoced 9 908.45 





BEUWOMNSS TWO ccccccccecccccccepece 272.04 
Milwaukee German Fire.........+++0++ 20.00 
Milwaukee Mechanics .........++++00+ 1,717.68 
American Central ......cccccesesseees 1,270.74 

American of Newark........- o2pccenes 837.1 
CRPMMEEE covcccecccecccsececoscocesces 246.21 

SEED vcvdevedecveccssrzcesoseseces 894. 
MD cocnccgccaceveccesecesesecce 226.39 
Farmers & Merchants............ eevee 39.41 

Metropolitan Fire........sseseseees ee 1 

Michigan F. & M........ 660eseeessoes bar ¥: | 

SD HEED. ve carecctassesenbies 4.7 
EGE NN ints 0seccesecsssooes 9.80 
15 
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THE WEST AND NORTHWEST 


HEAVY FOREST FIRE LOSSES 








Mining Towns in Minnesota Swept in 
the Torrent of Flame—Wis- 
consin Suffers 





The disastrous fires that are sweep- 
ing the iron range of Minnesota and 
northern Wisconsin are causing great 
anxiety. The insurance loss is heavy. 
Chisholm, in St. Louis county, Minn., 
is wiped out. It had 6,000 population. 
Buhl, in the same county, met with se- 

vere loss, as did Wrenshall, Carleton 
county 

Hibbing, the largest point on the 
Mesaba range, is threatened. Grand 
Marais, on the north Minnesota shore, 
is in grave danger. 

In Wisconsin there is $75,000 dam- 
age at Bayfield and there is severe loss 
in small burgs in Douglas county. 

Severe forest fires are raging in the 
section of South Dakota near Dead- 
wood. 

The Soo copper district of Michigan 
is experiencing a forest fire scare. The 
mining town of Ahmeek seems doomed. 





New Applications Received 

G. W. F. Moore of Elmore, Minn., 
special agent for the Williamsburg City 
in southern Minnesota, and Charles G. 
Stone, the new special of the Sun of 
England in Minnesota, have applied for 
membership in the Minnesota & North 
Dakota Fire Underwriters. Mr. Stone 
will office with the Hedwall agency in 
Minneapolis. 





Cannon Enters the Field 


R. W. Cannon has been appointed 
mere agent of the Columbia Fire of 
aha, and assistant to O. W. Doling, 
state agent for. Oklahoma, with head- 
quarters at Muskogee. Mr. Cannon is 
a product of the Whalen general agency 
“ Kansas City, Mo., and will be heard 
rom. 





Plan Campaign for Members 

An executive committee meeting of 
the Nebraska Association of Local Fire 
Insurance Agents was held in Omaha, 
Aug, 31, with the president, secretary 
and chairman of the executive commit- 
tee present. A plan of a campaign to 
secure new members was outlined and 
good results are expected. The presi- 
dent of the association, Paul Colson of 
Fremont, is ambitious to secure 500 
new members for the state association 
during the current year and it is con- 
fidentially expected that Nebraska will 
head the list for securing the largest 
number of new members at the next 
national meeting. 





Agency Deal at Minneapolis 

C. W. Bibb & Son of Minneapolis 
has purchased the interest of C. M. 
Morton in the Morton-Bibb agency and 
at the same time purchased the H. A. 
Robinson Company agency, continuing 
the business at the same place occupied 
by the Morton-Bibb Company and 
under the name of the Bibb Company. 





Waste Paper Rule 


Action will be taken in St. Louis to 
restrict more stringently placing waste 
paper and inflammable material in jan- 
itors’ rooms and attics of office build- 
ings. Some time ago the amount of 
paper was limited to one day’s supply. 
An order was also sent out to regulate 
the amount of furniture that could be 
stored in attics. Two fires have re- 
cently started in St. Louis office build- 
ings, originating in waste paper. 


Did Not Catch Druggist Man 


The Nebraska department, which is- 
sued instructions to have arrested any 
representative of the Druggists Indem- 
nity Exchange of St. Louis found so- 
liciting insurance in Nebraska, was not 
able to bag the game, as the represen- 





A 





tative of the druggist’s concern antici- 
pated action and got out of the state 
before a warrant could be served. The 
representative started in at Lincoln. 
The Omaha druggists were induced to 
take insurance in the concern, although 
it is stated that some of them now 
would like to back out. 





Must Have Charter Right 

Commissioner Hartigan of Minnesota 
says: 

“Certain fire insurance companies 
have recently been adding a hail rider 
to their tornado policies. In many 
cases the companies are not authorized 
by their charters to write hail insur- 
ance and the department has ruled that 
such companies must no longer attach 
these riders.” 


GENERAL WESTERN NOTES 


The Sovereign Fire of Toronto is arranging 
to enter Missouri. 


The Seaboard F. & M. of Texas is planting 
several new agencies in Missouri. 


The Gross & Manthey agency at Minneapolis 
secure the agency of the Franklin. 


Frank E. Knauff, formerly an agent at St. 
Paul, will re-enter the business soon. 


A. T. Roddy & Co., of Des Moines, Iowa, 
nave resigned the agency of the Atlas of Eng- 
and. 


The Western Elevator line at Manitowoc, Wis., 
has been captured by the Baumann-Gordon 
Agency, of inona, Minn. 


The insurance agency of R. Ferguson, at Dray- 
ten, N. D., has been purchased by O. S. Gun- 
derson and L. P. Monson. 


The Shawnee will handle the Rocky Mountain 
field direct hereafter, as General Agent A. L. 
Jessup of Denver has resigned. John L. Misner, 
the Oklahoma special, will look after the moun- 
tain territory. 


The California Fire has been admitted to 
Missouri. The comnany will handle Missouri 
business under General Agent Woessner of Chi- 
cago. F. D. Hirschberg & Co. have been ap- 
pointed agents at St. Louis. 


H. F. Benedict of Omaha, for many years 
special agent of the Western and British Amer- 
icz in Kansas and Nebraska, has been appointed 
special agent and adjuster of the Pennsylvania 
Fire for Colorado and New Mexico. 


At Des Moines, Iowa, the Wilkins Department 
Store, West Walnut and Eighth streets, has been 
equipped with Niagara-Hibbard sprinkler system, 
which will be put into service in a few days. 
The dry goods establishment of J. Mandelbaum 

& Sons, 507-511 West Walnut street, has just 
4. equipped with International sprinklers, now 
in operation. 


APOSTLE OF REAL BRAND|* 


(CONTINUED FROM PAGE 2) 


institutions that lack the pure food 
brand than to try to adjust contro- 
versies after they are in. 

Standard Provisions Not Standard Policies 

“I do not believe in standard poli- 
cies,” said Commissioner McComb to 
THE WESTERN UNDERWRITER the other 
day. “I am a champion of a few stand- 
ard provisions, but I believe it an un- 
wise law to deprive a company of its 
individuality. I want to see as much 
freedom of action on the part of the 
management as possible. We go too 
far in our attempt to regulate details. 
Our life insurance laws should be few, 
plain and simple. We all know what 
good life insurance is, and that is what 
we want. 

“The danger comes in deceptive prac- 
tices and it is just here that I believe in 
using the Big Stick. If a management 
insists on employing practices that are 
wrong and deceptive, I believe in block- 
ing such companies. They are a men- 
ace to genuine life insurance. 

Will Knock Out Rebating 


“In next year’s pledge I expect to in- 
corporate an antirebate plank. Com- 
panies in their instructions to agents 
forbid rebating. I want to see if they 
are sincere. In this pledge, I will have 
companies agree to discharge any agent 
found guilty of rebating. I’d rather 
have such an agreement signed by a 
company than any antirebate law. 

“Rates are based on the supposition 
that the full premium is collected. If 
an agent is giving away part of the pre- 
mium, other policyholders are helping 
pay the rebate. It is not fair and I in- 
tend to stop it. 

Confusion Should Be Cleared 


“The numerous laws and multitude of 
rulings by state departments are con- 
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Tre Concordia Fire 
Insurance Company 
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| ANCASHIRE 





7 CashCapital - - - $300,000.00 
Reinsurance - = 820,989.64 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - - 390,619.59 
TotalAssets - - - 45,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


Of Liverpool, England 
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West Depart t aig oo Whitney Opera House Block 
SPECIAL AGENTS:-J. T. Kirxwoop, Cleve- 
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SEDGWICK, Ishpeming, M 





Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 


GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION ee INS. CO. ae aaa 
MANNHEIM INS. CO. OF GERMA 
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=== ACTIVE AGENTS WANTED = 
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40 South Fourth St., Minneapolis, Mina. 
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INSURANCE COMPANY 
OF RICHMOND Company 
Geo. L. Christian, President FIRE AND TORNADO INDEMNITY 
Robert Lecky, Jr., V. Pres. and Sec’y 
Sarplus to Policyholders s088008 | ee 
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fusing. Many of them are directly an- 
tagonistic to each other. Companies 
are bewildered and do not know what 
course to take. There should be more 
uniformity. It should not be such a 
burden to do business.” 

Description of McComb 


Commissioner McComb is rather 
slight of build, but wiry. He talks in a 
determined way, has pronounced views 
and expresses them. He hates sham 
and pretense. He stands firm in a fight, 
but is liberal when he finds a company 
is trying to get its house in order. He 
is not stubborn, but is open to con- 
viction. He is an apostle of the real 
old standard brand of life insurance.. 


LOWER EXPENSE KEYNOTE 
(CONTINUED FROM PAGE 1) 
tures was one of unreasoning hostility. 
Take the Public Into Confidence 
This, he believed, has been uncon- 
sciously invited because the companies 
had not deemed it expedient to explain 
their rate-making system and the rea- 
sons for demanding certain forms vital 
to the business. He therefore proposed 
that a bureau be established in the 
hands of some competent man, to ad- 
dress local agents, clubs of field men, 
chambers of commerce, associations of 





_eredit men, and public bodies in gen- 


eral. Insurance companies, he said, not 
only improved the physical conditions 
of cities but were indirectly responsi- 
ble for their moral improvement in the 
process and this should be made plain. 
It is proposed to have the bureau or- 
ganized and in operation in the near 
future. 
Beduce Large Cities Expense 

Considerable discussion arose over 
the report of the large cities committee 
declaring that the cost of the business 
in these centers should be reduced. 
This was the sentiment of the union 
also and the work of this committee 
will hereafter be along these lines. 
Plans for effecting this end were intro- 
duced during the discussion but voted 
down. The fact, however, that the 
union is to seriously undertake a re- 
duction in the large or excepted cities 
of Chicago, Milwaukee, Cleveland, Cin- 
cinnati, St. Louis and Louisville, is 
looked upon as of deep import. 

Beports of Other Committees 

Chairman H. C. Eddy of the com- 
mittee on fire protection engineering 
made an exhaustive report covering the 
work of this important body during the 
last year. 

G. H. Lermit presented a report on 
the fire patrol systems in union terri- 
tory, detailing this information for the 
first time. The collection of this data 
represented much work on the part of 
the fire patrol committee and the chair- 
man was given a vote of thanks for 
his effort. 

Memorials to Mr. Belden and Mr. 
Collins were then presented and as a 
mark of respect the meeting adjourned 
until Thursday morning. 





Pleasant City Subject to Fire 

Pleasant City, Ohio, has no water- 
works and a small volunter fire depart- 
ment. But two brick mercantile build- 
ings exist and the business section of 
the town is cut up into a number of 
serious conflagration areas, due to the 
crowding together of frame buildings. 
Fire fighting under these conditions 
would be ineffective unless good appa- 
tatus, well operated by a well drilled 
department, and an adequate water sup- 
ply were at hand. The water supply is 
inadequate. The poor condition of ap- 
Paratus and inefficiency of the fire de- 
partment was displayed in a recent fire, 
when a mercantile building burned to 
the ground because the gasoline engine 
would not operate, not having been 
taken out for some months. 





Michigan Agency Appointments 
ag & Munich—R. F. Lemon, Harbor 
Caledonian—A. W. Peterson, Ironwood (vice 


Peter ohnson). 
lifornia—H. A. Williams, Ann Arbor; 





Mertie Young, Charlevoix; Beaver & Diggins, 
Cadillac; B. G. Appleby Company, Saginaw; 
Pelletier Bros., Ludington; Menominee Insur- 
ance Agency, Ltd., Menominee. 

City of N. Y.—J. H. Gillespie, Hancock. 

Commerce—Ashford, W: Co., Muskegon. 

Dixie—Tierney Bros., Bay City. ; 

Glens Falls—L. G. Nerreter & Co., Saginaw. 

Guardian, Pa.—W. Seegar, Escanaba; ° 
Frank James Agency, Hancock; Wm. Nichols, 
Lake Linden. : 

Hartford—Deuel & Backus, Harbor Springs; 
Veneklaasen & Dykell, Zeeland. 

efferson, Pa.—J. Kessler, River Rouge. 

.& L. & G—L. L. Hill, Reading. 

Millers Nat’I—F. A. Kenyon, East Jordan; W. 
T. Seegar, Escanaba; . ~ tephenson, 
Menominee. 

Milwaukee—Chas. Simpson, Adrian; C. J. 
Mapes, Pontiac. . 

ational, Pa.—A. B. Goodwin, Carson City; 

T. E. Nichols, Cedar Springs; A. J. Wilson, 

Gosseaings |<. S. Vaughn, John Curry & Co., 
rince 


Bassett, & Co. and Price Bros., Detroit; 
Harry Oakes, Grand Haven; E. A. Kemp, Green- 
ville; Hen Winter, Holland; O. A. Doane, 
Muskegon; W. A. Rigby, Norway. 

N. B ., Eng.—Veneklassen & Dykwell, 


Zeeland. 
North River—L. M. Beegs, Escanaba. 
Ohio German—Gibbons & Stein, Detroit. 
Orient—J. W. Myers, Ithaca; A. H. Lowery, 
St. Louis. 
Pa. Fire—G. G. French, West Branch. 
Phoenix, Eng.—G. W. Corliss, South Haven. 
Royal Exch.—F. E. bb eee i Brooklyn. 
Shawnee—Farrand & Scovell, Lansing; W. F. 
Tiefenthal, Hopkins. 
Southern, La.—Faucett Bros. & Guck, Calumet. 
Scot. U. & N.—Clink & Fitch, East Jordan. 
Westchester—E. R. Campbell, Ann Arbor. 


POINTERS wt 


FOR LOCAL AGENTS. 














Lumber Insurance publishes the fol- 
lowing letter written to an assured,who 
asked why his policies were reduced in 
ores after the payment of a partial 
oss: 

“We have your recent favor raising 
the question as to the propriety of re- 
ducing certain policies in amount on 
account of the payment of a partial loss 
claim. 

“The simplest way of making it clear 
that the course taken by us was per- 
fectly proper, is to consider what would 
be proper if the loss were total. It 
will no doubt strike you as perfectly 
reasonable that having collected from 
an insurance company a total loss 
under its policy, you should surrender 
the policy and not expect it to cover 
other property which subsequently 
might be placed at the same location. 
An insurance policy is a contract which 
promises to pay a specific sum in the 
event of destruction by fire of certain 
described property, and the company 
having fulfilled its promise to pay a 
certain sum in the event of fire, the 
policy then becomes an executed con- 
tract. 

“The same principle applies to partial 
losses. In so far as the property in- 
sured has been damaged by fire and 
the assured reimbursed, the covering of 
the indemnity to that extent terminates. 

“We might go into far greater de- 
tail, dwelling upon other points, such 
as the fact that an insurance policy 
covers certain carefully described prop- 
erty and that property having been to 
any extent destroyed, the policy could 
not possibly be construed to apply to 
other property not the original property 
described in the policy. Also the point 
might be emphasized that no construc- 
tion of an insurance policy can be sus- 
tained which would obligate the com- 
pany to pay a greater amount than the 
amount of the policy. It is clear, that 
to construe a policy as automatically 
reinstating itself, would through a suc- 
cession of fires obligate the company to 
pay more than the amount of the policy. 
Therefore such a construction would 
be unsustainable.” 


The attention of agents and assured 
is being called to the importance of 
carbonic acid gas hand extinguishers 
in preventing fires. These extinguish- 
ers are now being used extensively 
and, when of reliable make, are ex- 
tremely valuable in overcoming incipi- 
ent fires. Their chief advantage lies 
in the possibility of a small, easily 
portable stream of water under heavy 
pressure, which can be readily directed 
to rather inaccessible positions. The 





carbonic acid gas, formed by the chem- 
ical action of the sulphuric acid upon 
the carbonates of soda with which these 
extinguishers are charged, serves 
chiefly as a propelling agent and is not 
generally available for smothering 
fires, except in very confined spaces. 
The stream of water, however, becomes 
charged with sulphate of soda, which 
assists considerably in fire extinguish- 
ment. Another important advantage 
is the small water damage occasioned 
by the use of these appliances. There 
are at the present time a great num- 
ber of different makes of chemical fire 
extinguishers upon the market, which, 
although differing but slightly as to 
external appearances, vary to an alarm- 
ing extent as to their safety and re- 
liability. As a pressure of approxi- 
mately 125 pounds is generated in the 
machine at normal temperatures and 
over 300 pounds if the discharge should 
by any cause become stopped, it is im- 
perative that only the very best of con- 
struction be employed, otherwise a se- 
rious explosion may occur, causing 
damage to both life and property. A 
certain number of companies are manu- 
facturing extinguishers in accordance 
with National Board specifications. 
These extinguishers are tested under 
the supervision of the Underwriters’ 
Laboratories, and when approved have 
metal labels soldered to the fronts of 
cylinders, indicating this important 
fact. 

Contents of fire pails may be pro- 
tected from freezing, by dissolving in 
the water two pounds of chloride of 
calcium, or salt if the former is not 
available. For barrels, use fifty 
pounds to each barrel. This mixture 
will withstand ordinary freezing 
weather. 

A good fire extinguisher must be pro- 

tected for its own sake, as well as to 
assure its efficiency in time of fire. The 
chemicals will begin to freeze at 20 
degrees above zero. If the temperature 
of the room falls to zero or below, 
look out for bursting and a ruined ex- 
tinguisher. 
_ The easiest way to protect your ex- 
tinguishers, if they must be kept in an 
unheated building, is to place them in 
a barrel, and fill all around, below and 
above, with fine dry sawdust. Have it 
so placed, that a man could thrust his 
hand into the sawdust and rapidly haul 
out the extinguisher, in case of neces- 
city. Cover the barrel, and paint the 
outside red, with black letters—“Fire 
Extinguisher”—and put jn a conspicu- 
ous place, 

An equally good method is to have 
a box constructed with tight joints. 
Provide a tight-fitting wooden cover. 
The whole is to be lined with hair-felt. 
extra heavy, and the extinguisher 
should fit into the enclosed space 
rather snugly. 

Either of the above methods would 
probably protect from freezing down 
nearly to the zero mark, and combining 
the two, below it—Lumber Insurance. 





Pay as you go, but try to save enough 
to get back on. 

Somehow the majority of our good 
habits never get found out. 








Want Column 








Twe dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 


Ques 





WANTED—A good personal accident 
writer for Cincinnati and vicinity. Will 
pay salary. Must come well recommended. 
Address B-26, care Western Underwriter. 





INSURANCE AG can materially 
add both to their influence and income, 
without interfering with their regular 
work, by representing us in the sale of se- 
curities. Only those, however, with high 
grade references and successful experience 
will be considered. Splendid income and 
permanent arrangements possible for the 
right parties. The Geiger-Jones Company, 
Bonds and Industrial Securities, 207 N. 
Market street, Canton, Ohio. 





Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


RED. S. JAMES 6& CO. 
171 La Galle Street, Chicago 











ca. 

Por Lies goeareies facilities In Central 
1 ( of jand and at Londos 
Lioyde—Bpec j on Contract. 


Exclusive Binding 





RITCHELL, MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Sole Agents: Pheonix of 


Spring 3; Securit 
Camden; Teutonla, La.; Pe 
serve; Commercial Union; Commonwealth. 


CHAS. A. NEWTON & CO. 
559 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
P Capital ried tee ~" : 
tate ire, +». iv , ng. 
Williamsburgh City Fire New York 








Leading Hgents and Brokers. 
Hanes M. COUDREY AGENCY eh 
GENERAL INSURANCE AGENTS AND BRO 
1326-1346 Pierce Bidg., St. Louis 
lici'ed. Commissions 


80) non 

agents and brokers. Long distance tele . Represent- 
ing Norwich Union, Hamburg-Bremen, Philadel Under- 
writers, Fidelity, Orient, Delaware, Austin, lort, N. Y, 
Plate Glass, Oo! , and U.S. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO. 


= Successors to Wall & Whittemore 


218-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on Bt. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S, Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 




















Actuarial, 
Jj. % NiTon. 








ACTUARY, 
153 La Salle Street, 
919 Association Building 
Central 739. Automathe 2902 


CHICAGO 


TELEPRONES: 








Onsurance Attorneys. 


Hartwell Cabell. 
"i poeeeee & KOHL, 








J. Louls Kohl. 


Attorneys at Law, 
810 First Nat'l Bank Bidg., Cincinnati, O. 
Special attention given to maurance cases. 








“THR OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OB1O, 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Lawe. 


9200.000 Doposited with Insurance Comm issioney 





Every Local Agent should study 


“THE STANDARD FIRE POLICY” 





By G. A. DEITCH 
It explains and gives Court 
decisions on every clause the 
policy contains. 
Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER C0, 


145 La Galle Street, CHICAGO 






UNDERWRITER. September 10, 1908. . 









































ILLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 
JAMES W. STEVENS, President 


Offers inducements to reliable and 
cxceptioeal toutlislogn eqantetne mnan whe ore experienced bn ot who would like 


Address the HOME OFFICE, 


FORT DEARBORN BUILDING 1H MONROE STREET 





48th ‘Year 


HOME LIFE INSURANCE CO, of New York 


rs terre The 48th Annual Report shows a gain in the 

ana including Bivi vidend-E gaat amount of insurance in force; that assets were 
ment 

(dend Dlledd......... 1,798,020.99 ‘creased mearty $1,000,000, and that over 

et Surplus eeSbeebpeneDene 769.438 435.43 


$300,000 was paid to policy-holders in dividends. 
Insurance in Force................ 


THE SUCCESSFUL AGENT 


Practical Hints for the Seller of Life Insurance 


THE eemeainn < OF INSURANCE EXPLAINED SO — THAT ANY 
YMAN CAN READILY UNDERSTAND 


By WILLIAM ALEXANDER 


In his introduction to “The Successful Agent” the author says: 
The primary hg get st = book is to teach the agent how to sell life insurance—how 




















to make mone 

Incidentally te ville prove > and of value to the general reader, for the book 
—a- == in a way which any layman, as well as any youthful agent, can 
readily 

The. ata t at will find much in it that is new, and may be reminded of im t 
truths that he has forgotten, but its chief value for him will be that he can utilize it in 
instructing his canvassers. He may also wish a few additional copies for important 
customers. 

The book is handsomely printed on “featherweight” paper, from new, clear type, and 








is handsomely bound in cloth with title in gold. Copies are also bound in flexible eather 
for convenience in carrying about, also making a more showy book. 
PRICES: Bound in Cloth, $2.00; Bound in Flexible Leather, $2.50 
Malied to any address, postpaid, on receipt of price 
THE SPECTATOR COMPANY, 135 William Street, New York 


WET caurkex PA PHR 


We will allow you more than any one else can 


Oo. ADAMS MFG. CO. PAPER MILL 
104 MIOHIGAN ST. PHONE 675 MAIN. CHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
& Reference Book For the Use of Fire Insurance Men in General. 
PRICS, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 
Bagineers. Contractors. Agents. 



















































































Raters, Solicitors. 
Special Ageats. Students, Architects. 
Bxaminers. rs. Engineers. 
Company Officers. Local Board Officials. Technical Schools, 
ers, Property Owners. 
08 


Insurance Clerks. General Agents. 
And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
- BY 
PUBLISHED 


THE INSURANCE FIELD, - P. O. Box 617, Louisville, E~ 




















PLAYER-PIANOS 















































PIANOS PRODUCT PIANOS 
TE BALDWIN PIANO & 
ELLINGTON SALESROOMS: HOWARD 

PIANOS a Ave. PIANOS 

PIANO-PLAYERS 





























The Berkshire > Life Insurance Company 


takes dvanced oot of the Ider the 
an advan in interest —e ho a 
following liberal featutee in its new policy cont coast: 4 id eis 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Com Yeh) eee 
y-one days of grace yment o ums e 
ng insurance, or cash Carvender value or extended insurance iter two years’ premiums have 


Loans for the full cash surrender value. 
poner y pay yable in one sum or in instalments for term of years 
ontestable and no restrictions wu residence, =) and occupation, after the first policy 
-_. xcept as to military or naval cooviee in time of war. 
of the insu: ‘0 ch ary. 


hig — ‘nformation, apply to 


General Agent Northern ° 819-820 Williamson Building, Cleveland 
6 Bint i ARINGOLD. General Agent ey Ohio * + + | 28 Carew Building, Cincinnati 
ILLIAM D. WYMAN, Gener Agent for Illinois 100 Wash: 


ashington Street, Chicago 





THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 


Edmand F. Greea, President 
Joba C. Coleman, Vice-Pres. Ant, Borel & Oe., Treas. 
Franklin A. Zane, Bec’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets ever One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 

H. S. WARNER, Gen’l Agent 
CHICAGO, ILL, 


Has Se following unrivaled 
superiority which make its 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
— are simple in verbiage and most 

iberal in provisions. Tum UNION CEN- 
ee has no investments in stocks or 


points of 
licies easier 


JESSE R. CLARK, ££. P. MARSHALL, 
President, Viee-President, 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 








PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any ether Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
ether Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Piaced and Paid jer. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. 162,489.27 per day in payments te Police 
holders and additien te Reserve. §73,011.84 per day im Increase of Assets. 


WM. D. FAIRBANKS, 
President 





LORISTON M. FAIRBAKES, 
, Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 














sina iitiakwtgiiokngindsseagnebecns anal $100,000.00 
eatin cdicdeeueensecbinns ehmeneteneu 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
Net Surplus...... Se ae ulatalh witees eaesediand 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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surance Commissioners has adopt- 

ed a definite program in favor of 
the reduction of taxation on life insur- 
ance premiums. The proposals of the 
commissioners will not satisfy every- 
body. It is not likely that they satisfy 
the commissioners themselves, but they 
represent a move in the right direction 
and they are moderate enough to stand 
a chance to gain popular and legisla- 
It now devolves upon 
the companies and the agents of the 
country to give this plan their united 
support. Backed by the unanimous ap- 
proval of the commissioners, it will re- 
ceive at least respectful consideration 
from lawmakers. The commissioners 
cannot be expected to make the great 
fight for its adoption. It must be re- 
membered that they hold office, di- 
rectly or indirectly, by grace of the 
people. The people at large do not 
look with favor upon the reduction of 
the taxes of corporations. In follow- 
ing the dictates of their own judgment, 
in opposition to the popular prejudice, 
the commissioners are deserving of 
credit. Probably many of them will 
recommend the plan adopted at De- 
troit. That is as far as they should be 
asked to go; they should not be asked 
to jeopardize either their own interests 
or their official influence with the legis- 
latures by an active advocacy of a plan 
which is almost certain to be unpopular 
at the start. 

The plan of the commissioners is 
briefly: To reduce life insurance taxes 
to the basis adopted for other business 
enterprises, for example, banks; to do 
away with local taxes on the business, 
and to reduce fees to an amount about 
equal to the cost of supervision of the 
business, This is a reasonably definite 
program. Much more can be accom- 
plished by uniting on this than by at- 
tempting more sweeping reforms. It 
has been the misfortune of life insur- 
ance people in the past that on im- 
portant occasions they could not pre- 
sent to lawmakers a united front. It is 
to be hoped that they will not make 
that mistake in this instance. All life 
insurance men should give the plan 
adopted at Detroit their undivided sup- 
port. They should begin now—before 
election. The best part of the work can 
not be done by company officials or 
their representatives after the legis- 
latures go into session. It can be done 
by the agents, by bringing their own 
influence to bear upon their representa- 
tives, reinforced by the support of 
Prominent policyholders whom they 
should endeavor to win to their cause. 
A very large-number of the lawmakers 
of the country will be impressed with 
the fairness and reasonableness of the 
commissioners’ proposals. Many of 
them will be inclined to act favorably 
upon them if they appear to have the 
approval of their constituents in such 
a course. The opportunity is now pre- 
sented to the agents to see that such 
approval is expressed by as large a 
number of influential men as possible. 


Ts National Convention of In- 





. Perhaps the recent case in New York 
involving the antitwisting law is the cause 
of the number of expressions on the 
subject of twisting. It has been a 
live theme and it has been one of the 
topics touched on very forcefully by 
President Edwards of the National Life 
Underwriters Association in his ad- 


dress, The decision a man reaches on 
- subject depends largely on his point 
ew. 


The Hartford Life takes the ground 


in a pamphlet just issued that financial 
loss invariably results if a policy is 
twisted. It declares that the agent that 
twists is prompted only by selfish ends 
- has no interest in the assured’s wel- 
are, 

The fact that new laws force com- 
panies to have much the same policy 
provisions and New York requires a 
standard policy, will possibly reduce 
the number of twisted policies. The 
old deferred dividend policies were the 
target the annual dividend people 
aimed at chiefly. 

While there are cases where an 
agent feels justified in advising a man 
to switch his insurance, the practice 
is demoralizing in its effects as so 
many agents will misrepresent and dis- 
tort merely to induce a man to drop his 
old policy and buy a new one. 

As a general rule an agent is tread- 
ing on dangerous ground when he ad- 
vises a man to drop his insurance if 
he knows the company is financially 
sound. 





One of the Chicago life insurance 
managers, in discussing the present con- 
dition of the business, said recently: 

“The business of life insurance is 
gradually getting back to its normal 
condition and I expect to see it have a 
steady growth from now on. The in- 
dications all point that way and the 
past couple of months have been extra 
good ones in spite of the fact that this 
is the vacation season, which is usually 
a very quiet time of the year insurance- 
wise. A great many of the Chicago 
offices are reporting better business 
and every one is looking to the future 
with hopeful eye; and, unless the un- 
expected happens in the presidential 
election, the country will have a re- 
newed era of prosperity and the life 
insurance business will be greater than 
it ever was before. 

“The thing that will affect the busi- 
ness most materially is that for the 
last couple of years the business has 
practically been in a quiescent state 
owing to the fewer agents employed. 
As compared with the number who 
were working life insurance up to a 
few years ago there are only about 
one-quarter of the agents at present 
employed in the business, and they 
have not been able to cultivate the 
ground as thoroughly as it needed to 
produce good crops. Consequently 
there have been a great many people 
overlooked who would take insurance 
with very little urging, if the matter 
had been presented to them. Practi- 
cally the whole field has lain dormant, 
except here and there where a good 
looking piece of ground has been cul- 
tivated, but the ordinary every-day 
spots have been passed by if not en- 
tirely overlooked. This condition of 
affairs will soon be a thing of the past 
and I expect to see a revival shortly 
that will astonish people who are in 
the business. These long idle fields will 
be gone over very carefully and the 
crops which are on them and ripe for 
the sickle will be reaped. This con- 
} dition will be the result of the young 
blood that has and is coming into the 
business, replacing those who are dis- 
satisfied with the new order of things 
and who are dropping out to take up 
other lines of business. 





The Northwestern Mutual agents in 
Chicago, who are all time men have 
signed a pledge on their personal honor 
agreeing not to rebate in any form and 





to report any case of rebating on part 





of a Northwestern agent that comes 
to their notice. There will be no part 
time men or helpers on the Northwest- 
ern staff in Chicago after this year, so 
it was an easy matter to get all the 
agents together and have them sign 
the pledge. The document was pho- 
tographed so that each agent carries 
some copies in his pocket. 

Suppose a Northwestern man in solic- 
iting is told by the prospect that he can 
get a better figure from another North- 
western agent. He gets the prospect 
to state definitely just what rebate has 
been offered. 

“Now I will not ask you to give me 
the man’s name,” says the agent, “but 
I want you to read this pledge and look 
over the names of the signers. All the 
agents of our company in Chicago are 
on this list. There are no others. One 
of these then has offered you a rebate. 
I want you to tell me what you think 
of a man who will sign such a pledge 
on his honor as a man and then violate 
it. Do you want to deal with such a 
man? 

“IT will say further that if what you 
tell me is true, you cannot get insur- 
ance in our company through this man. 
I will post your name at the office and 
any policy you get in the Northwestern 
will come through me and it will cost 
you 100 cents on the dollar.” 

That is a powerful document. Think 
what it would mean if every agency in 
Chicago was on such a basis. No part 
time men, no rebating. In a short time 
the people of Chicago would find out 
that insurance like goods at Marshall 
Field’s store is not on a _ bargain 
counter, cut-rate basis. The North- 
western’s move is one that, if generally 
adopted, will put the selling of life in- 
surance on the plane where it right- 
fully belongs. It will make men of 
agents. It will dignify the calling. It 
will force people to respect the busi- 
ness. 


CET BUSY; DON’T WAIT TILL YOU 
HAVE BECOME AN ACTUARY 


(By J. H. Thompson, Agency Superintendant 
Northern Life of Chicago.) 

How much of the actuarial side of 
life insurance should a man know be- 
fore he goes out in the field with his 
rate book to sell life insurance? We 
have seen the man with no knowledge 
of it, but with a good knowledge of his 
policy contract and its conditions, suf- 
ficiently familiar with the rate book to 
use it intelligently, go out and sell in- 
surance and sell it right. He knew 
nothing of the figures and tables neces- 
sary to compute and reach results, and 
could not discuss them if he would. 
He had but one in view, and that was, 
to sell his contract, which he believed 
to be as good, if not better, than any 
on the market. The prospect was open 
for insurance, the policy contract with 
its guarantees were put up to him 
strong. No time was lost in discussing 
other companies and their contracts 
again for lack of information, unless in 
a competition case, when the agent 
made special preparation of facts for 
this special case. General information 
along this line was not necessary for 
every day canvassing. 

We have also seen the other, who 
made an exhaustive study of insurance 
and its actuarial principles, prepared 
himself to work out and justify the 
same, and in fact loaded himself with 
the cold mathematical burden and then 
sallied forth for scalps. He couldn’t 











talk insurance as a duty, nor did he ap- 
peal to the moral and sentimental side 
of his prospect’s nature, but he rather 
went after the mathematical bump. He 
didn’t get the same quick results. He 
knew too much for a beginner, at least 
he told all he knew and either lost his 
prospect in the maze of his figures and 
technicalities, or failed to convince. 

To illustrate—I knew a bright young 
man who prepared for some months 
before going out with his rate book. 
He knew his primer well, in fact he 
could get the manager going south any 
time in discussing the actuarial side of 
insurance. He believed in being fully 
equipped for his work. His full infor- 
mation would have served him had he 
not drawn on it continually, whether it 
was necessary or not. He called on a 
sturdy German farmer and made him 
a good talk and figured out to him 
where it was a good investment for 
him to put $150.00 a year into a con- 
tract with his company. He left the 
figures and came back again and again. 
Finally he forced the issue and made 
the slow thinking and silent farmer 
talk. He said, “Vell. I could take him 
and pay for him while I live, but how 
do I know that my vife could keep it 
up ven I die.” 

The former agent learned many 
things relative to his company, other 
companies, and insurance in general 
during his work in the field. He made 
mistakes, and often had to rely on his 
fertility of brain to get around leading 
questions that he was not up on, but 
his knowledge, coming from his expe- 
rience, was practical and profitable in 
his later work, while the latter agent 
had little to learn, and his knowledge 
was theoretical, and much of it an ab- 
solute burden to him as a solicitor, 

Mr. New Agent, go to work the day 
you get your rate book, and sell some- 
body insurance, because they need the 
protection. You'll wise up on general 
information in time. 





HAS POLICYHOLDERS VISITED 
One of the companies, which recently 
started a new method of holding busi- 
ness on the books by having policy 
holders visited thirty days before the 
premium falls due, reports very satis- 
factory results. No attempt has been 
made to interview policyholders until 
they became delinquent. Under the 
present method, the agent is able to 
know what frame of mind the applicant 
is in. If he is dissatisfied, missionary 
work can be done. If financial difficul- 
ties are in the way, probably he can be 
assisted in bridging over the period. 





FOUR ESSENTIALS 


The Puritan Life says the success of 
a new life company depends on four 
fundamental principles: 

(1.) Scientific and 
miums. 

(2.) Efficient and honest manage- 
ment. 

(3.) Steady production of a fair 
amount of business at reasonable cost. 
A iy Careful medical selection of 
risks. 


adequate pre- 





General Agent Wanted 


A new Life Company, fully established, 
with the best selling policies, will give a 
general agency for Cook County, IIL, 
with a good contract, to the right man. 


Addrese C-32, Western Underwriter. 
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AGENT TELLS HOW HE WRITES 
MUCH BUSINESS ON FARMERS 


A. H. Tracy, now of Chicago, made 
a specialty at one time of insuring 
farmers. He wrote a letter to his com- 
pany, the New York Life, when he was 
doing business in the rural communities. 
He said: 

“T will give you an idea of doing busi- 
ness with the farmers, but first will tell 
you why I am working among farmers 
almost exclusively. Last year when I 
commenced with the New York Life I 
knew nothing about life insurance, and 
until four years ago did not even know 
there was such a thing as a life insur- 
ance company, having been a sailor 
quite a number of years, a calling 
which, as a general rule, brings one into 
contact with very few life insurance 
men. At that time I was living at 
Canton, S. D. My first thought was to 
write the farmers and I commenced 
with them and worked with them hard, 
single-handed, accomplishing nothing. 
Then I came to Eden, S. D., and suc- 
ceeded in writing several business men. 
I had about given up the farmers, but 
the fact that they have money and need 
insurance as much as any class of men 
I know of, kept me thinking and trying 
to devise some way to make them 
loosen up and do business with me. 

“I picked out to help me a carpenter 
—one who had been working eight 
years here—and got his application for 
$2,000. He had a horse and buggy, and 
for the past eight years had been build- 
ing houses, barns and granaries, and 
doing other work for the farmers in 
this country, and is generally well liked 
by them. I use his horse and buggy, 
p aw mo him $2; if I write the farmer, 
$3; if I catch a $5,000 policy I allow 
him $5; in this way he pays the pre- 
miums on his own policy. When I get 
into the buggy I pump my carpenter as 
to age, condition of health, family and 
any other information which will help 
me. If the farmer is a prohibitionist I 
find it out before going to see him. If 
he is over 50 years of age and has boys 
over 16 years, I work him hard, but the 
high rate scares him; then I show him 
his mistake in not having taken insur- 
ance when young and suggest that he 
take a policy for his boy and not allow 
the boy to make the same mistake as he 
made, The difference between the rate 
for the boy and that for himself for the 
same amount of insurance gives him an 
idea that it is just the thing, and as a 
general rule he takes the insurance. 

“I carry with me a letter of recom- 
mendation from the county judge, also 
one from the county bank, and a letter 
recommending both myself and the 
company from each business man of 
the town whom I have written. Show- 
ing these letters to the farmer and hav- 
ing the carpenter with me creates con- 
fidence, and the farmer is ready to 
come to my way of thinking. But a 
man doing this work, especially at this 
time of the year, will have to take 
notes; therefore he should get a list of 
the best farmers whose notes the bank 
will discount. Before visiting the 
farmers I send them by mail some of 
our best literature, which starts them 
thinking on the subject before I get 
there. 

“I am inclined to think that the busi- 
ness world has been worked five times 
as hard as farmers, and I think that 
persistent pounding among farmers will 
produce good results. It is a good plan 
when an agent gets an application, 
medical examination and note from a 
farmer, to show them to the next 
farmer; this will help influence him to 
do the same. I also advertise the com- 
pany in the county paper, so that when 
the farmer picks it up to read he sees 
‘life insurance.’ For a man to help 
double-team the farmers, a carpenter 
who has been working among them is 
the very best man I know of, but you 
must have the carpenter’s application 
and he will be more interested. He 
will help you work your man for $5,- 
000, because there is more money in it 
for him. If possible, get a short note 








from the farmer you have last written 
to a neighboring farmer, which will 
help matters ; this is easy to do 


if worked ri tly. 

5 all things make the farmer 
your friend, whether you write him or 
not. Make up your mind that you are 
going to write him anyway, for if you 
go with the idea that you are liable to 
get left’ you are half beaten in the 
start. The best time to see your man 
is after his chores are done at night, in 
his home sitting down at the table. I 
generally commence by asking him if 
he received the literature I sent him; 
then I tell him my time is valuable and 
the first thing I want to find ont is 
whether he can get insurance in my 
company, and as soon as he thinks that 
he cannot obtain what other men really 
have, he is more anxious to for it. 
I take out my application b I do 
not ask him his full name, but ask him 
the other questions in an indirect way 
and shortly have the application filled 
out. Then I say, ‘Let’s see; what’s 
your full name?’ and nine times out of 
ten he will give it, whereas he would 
commence to kick if asked when the 
application was first produced. I set 
down his name, make out his notes and, 
placing them before gay the pen 
into his hand and read a lecture 


on the etventage pin My ny of a; 
eat e advan- | 


policy in case o 
tage to himself as an investment, if he 
lives; the advantage of a policy as col- 
lateral, and all the other good points 
which an agent can produce. Have your 
carpenter trained not to talk too much, 
but to put in a word occasionally. 
After you have written one or two 
good farmers, others will want insur- 
ance and it will be easy to get an ap- 

pointment with them. 
“If your farmer has two boys and 
to take insurance, sug- 


one is too youn 

oot that he / e ——_ for the older 
and assi ,000 to the younger, so 
that in middle life the settlement of the 
insurance will buy each boy a farm; the 
farmer, like all good fathers, will want 
to treat both boys alike and he will act 
on this suggestion.” 


PLAYING ON HOBBIES 


Some agents are successful in play- 
ing on a man’s hobby. It adds a per- 
sonal touch to the canvass, although 
any serious misstep in this direction is 
liable to be costly. A special avoca- 
tion of a man or particular line of in- 
quiry he follows, his chief sport, his 
excellence in any specialty, all appeal 
to him, and it touches a tender spot for 
the agent to refer to it. Judicious 
flattery in an offhand way strengthens 
the agent; but unless a salesman knows 
how and when to stop, he had better 
refrain from it. 















Course of Insurance 
Education 


Our Department for Fur- 


The Fidelity Mutual Life 
INSURANCE COMPANY 


—OF PHILADELPHIA — arts 
HAS SOME EXCELLENT nishing Prospects 
AGENCY POSITIONS New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 
— 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 


For Information Apply te 
ALEXANDER McKNIGHT, Vice-President 


——L. G. Fousz, President—— 




















ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





The Most Popular Up - to - Date Policies 
CONTAINING MANY TALKING POINTS, 
Managers and Geaeral Agents Wanted in Illineis, Ohio, Pennsylvania and Georgia. 
So enti opporseaclad under the ww'& Gio end Soblect to gd mancal commas om? 
Do not delay investigation but begin at once to profit A selling the matchless contracts of this 
rogressive Company. Address 


Pp 
THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 
Home Office: Rawson Building, : CINCINNATI, OHIO 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
PRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of ing and non- ating policies and secures th deposit of thei 
full value in approv a os at loon. Th b de low. A emis fom as 


policy. 
Rate of interest 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


Opportunity is at Your Door 


if you are a “business getter,”’ to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


&. C. ROSE, General Agent, 706 First National Bank Building, 














Cincinnati, O. 











[ 


of Milwaukee 


The Northwestern 
Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


Signs of the Times 


E rapid increase in the new business 

of The Northwestern during the period 

of life insurance investigation and there- 

after shows that The Northwestern has 

never lost the confidence of the public and 

that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 











w The Northwestern is the best Company to 
insure in. 
New Business Paid-For See The Northwestern's 1908 policy 
contract with its Dividend Options, Paid- 
1905 . + «+ « + $90,334,038 up and Endowment Options, Options of 
ae + 6 ih 4 93,563,452 Settlement and the new Premium Loan 
a 102,233,634 feature. 
Issues Partnership and Corporation 
Each year larger than any in the previous 
history of the Company. Insurance. 


Commenced Business 1858 


For further information or an Agency, 


address H. F. NORRIS, 
Superintendent of Agencies. 
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COMMENT ON WORTH OF 
INTERVIEWS IN SOLICITING 


(By Will T. Smith, Secretary United States 
Annuity & Life, Chicago.) 

Importance of every day work is well 
illustrated in an article appearing in 
THe WESTERN UNDERWRITER July 16, 
written by a practical life agent. This 
man states that he realized that every 
day should bring certain results; and 
that while he was unable to close an 
application every day, he was always 
abie to secure one or more interviews. 
He therefore figured that his interviews 
were worth money and he kept ac- 
curate account of them and his actual 
results for a period of eleven months. 
During the time he discovered that his 
average interview was worth $1.20, and 
consequently figured that if he wanted 
to make a stated amount of money each 
day it was necessary for him to have a 
certain number of honest interviews, 
and if an interview was worth $1.20 to 
him, he could not afford to let a day 
go by without having secured enough 
of them, figured at $1.20 each, to make 
him the amount of money which he felt 
his time was worth. 

The value of an interview depends 
entirely upon the agent. Interviews 
may be real or counterfeit. A man may 
make a call and talk over insurance 
and yet not have had an interview. On 
the other hand, he may actually talk 
life insurance and it may be termed an 
interview of value but not productive 
of an application. An interview may 
be an asset as soon as it is completed. 
If the business is not closed it may have 
resulted in the necessity of a return 
call, thereby increasing the average 
value; the argument being that a suf- 
ficient number of well worked pros- 
pects who have been carefully selected 
are bound to result in a satisfactory 
line of applications. 

I believe that the average man on 
our agency force who would carry out 
this thought and place the value of his 
time at what he should be able to 
earn and would value his interviews 
even on the basis of the agent men- 
tioned, would soon find that with the 
policies he is offering his interviews 
would be of much more value than 
$1.20. Why not try this for a month? 
Work every day as though you were 
being paid $1.20 for each interview 
and be honest with yourself and do 
not call a pleasant visit a business in- 
terview. Give this earnest considera- 
tion and work it out yourself, and I 
believe that the record at the end of 
the month will show your name on the 
agent’s list in a more prominent place 
than it has ever been before, that you 
will more fully realize the importance 
of keeping at it every day, and the 
good results to be obtained from care- 
ful selection of prospects of sufficient 
number to keep your time fully en- 
gaged, as it would be in any other 
ine. 

The successful life insurance solicitor 
is an expert salesman. He does not 
have his customers selected for him, as 
in the case of almost every other sales- 
man, but must find them for himself. 
The temptations to fool himself into 
the belief that conditions are not right 
and that he does not feel equal to the 
task are numerous; but if he is as true 
to himself and his company as he 
would be were he a salesman in any 
mercantile line, he will put aside these 
excuses and will practice the method 
outlined above, figuring that he must, 
in order to secure a satisfactory in- 
come, keep at his work, finding his 
Prospect, securing his interview, and 
selling his goods, not losing any un- 
necessary time of any day, and his 
average will be assured and the results 
at the end of a given period more than 
anticipated. 

Our records show that some of our 
men live up to this or some other prin- 
ciple which secures for them an even 
production. Every week brings them 
business and the month a satisfactorv 











showing, while others indicate by the 
absence of their names and the lack 
of applications that their work is done 
in an unsystematic way, and conse- 
quently their business is irregular and 
their income is not satisfactory. 


WOODMEN’S MORTALITY 

The following shows a comparative 
statement of actual deaths of the Wood- 
men of the World, and the expected 
deaths of American Experience and Na- 
tional Fraternal Congress tables, for one 
year, beginning Jan. 1, 1907, and ending 
Jan. 1, 1908. National Fraternal Con- 
gress tables do not include ages 18 and 


19: 
W. O. W. Ameri . F. 
Attained Number Members mo 





Age Members Died Deaths Deaths 
IB ccccee 3825 6 30 0 
a 6719 24 61 0 
BO ccccce 7699 37 60 88 
GR ccccse 9150 45 71 46 
BD cscece 9875 39 78 50 
Ee cccous 10860 57 86 55 
BS ssccce 11468 49 92 69 
BB cccccs 12161 60 98 63 
26 nneeee 11450 61 93 60 
DE oscese 12408 45 102 66 
BB ccccce 12275 67 191 66 
BD ccccee 12972 56 108 71 
BD ccccee 1299. 69 109 72 
MB ccccse 13216 79 ri2 75 
SB cccces 13711 45 118 79 
BD cceses 12941 49 113 76 
BS scoves 12876 73 114 87 
BB cccces 13154 76 118 81 
BB ccccce 12102 70 110 76 
Me secese 12294 74 114 80 
SD cvcsce 2699 66 119 85 
SP scness 11789 65 118 83 
GD coccee 1490 67 113 82 
GE acsecs 113385 85 113 84 
GD vccess 9178 61 94 71 
GD covcee 8345 68 88 68 
OE sccces 8278 75 90 70 
MP sconcce 9639 84 108 85 
eee 10086 84 117 94 
SP cncocs 9261 86 111 90 
Se wv0esee 8830 68 110 91 
TD covces 8103 84 118 88 
BP ccséeos 7412 71 102 85 
a sbcbes 6997 78 102 85 
BP sccees 6949 79 92 77 
CC 5099 77 83 70 
BA cccces 4259 73 74 63 
ae wa nee 3675 64 68 68 
BD cesses 2854 49 67 48 
aD sccese 2475 43 53 45 
BE scvsee 1911 36 44 87 
a éseace 1450 28 36 $1 
TD ccceve 1015 26 27 23 
7h ccccee 843 4 24 21 
ae tcesee 679 27 21 18 
GB ccvcce 441 9 15 13 
BB ccocee 277 12 10 ti 
BB ccccss 173 10 7 6 
GS eccecs 115 6 6 - 
Se cccove 104 3 5 4 
TD ccccee 82 7 + 4 
SD cccecs 61 3 4 8 
TD ceccee 45 4 8 2 
TR ececes 15 2 1 1 
TS ccccece 18 1 r 1 
TS ccccee 16 2 1 1 
we c2ccne ll 2 1 1 
a estes 8 0 1 1 
TH wevces 2 0 0 0 
Totals ...389169 2639 4013 2901 





GET AFTER THE YOUNG MAN 

A young man receives $75 a month in 
salary. Ask him how much he can save 
each month toward an investment. Per- 
haps $10. Figure up an endowment for 
him and explain the safeguards about it. 
Also contrast the limited avenues for 
the investment of such small sums in 
other ways and the danger. Show him 
the advantages he has in loans, If he 
has any relatives, explain how he has 
created an estate for them in case of 
his death. Tell him he can change his 
beneficiary if he marries. A few well 
directed points will be impressive. 

Don’t overlook the small salaried 
young man. 


THE GREAT CONTRAST 

During the past ten years, according 
to Bradstreet’s, there have been over 
one hundred thousand commercial fail- 
ures with liabilities of over a billion and 
a half. 

During the same period six hundred 
banks and trust companies have closed 
their doors, with liabilities of over three 
hundred and eighty millions. 

During the same period there have 
been ninety-three railroad receiverships, 
with over six hundred million dollars 
of stock and bond issues involved. 

While for life insurance it can be 
said that for more than thirty years 
there has not been one single failure of 
an old-line mutual life insurance com- 
pany which has been continuously on 
the _ reserve basis—New York Life 
Bull 





CENTRAL LIFE 


Insurance Company of Illinois 
H. W. JOHNSON, President. 
Home Office, : - Ottawa, Illinois. 


We want Salesmen, Insurance or others, 
who have the habit of Delivering the Goods 
and Making M . - We can Develop That 
Habit and probably Double Your Income 
by our up-to-date contracts and sellin 
methods. Our record, our standing, an 
our connections—particularly in Illinois, 
are in some respects unequaled, and clean, 
energetic men who act promptly, have 
before them Permanently Profitable Posi- 
tions. Address with record and reference, 
(to save time), 


T. DeWitt Ganse, Director of Agencies. 








@. FRANKLIN FLICK, Pres. LEE F. COLE, fee 


Che Northern 
Life Insurance Zompany 


OF ILLINOIS 


Our Motte: Publicity and Accountability. 


It has no schemes to interest agents or 
mislead the public. 


Good renewal manager contracts for a few 
competent insurance men. 


First National Bank Building 


CHICAGO, ILL. 
Miles M. Dawson, J. H. Thompson, 
pe hn Supt. of Agencies. 





South is marked 


tution. Over a 
in this period and the C 


surance solicitors. 


C. R. PORTER, President 


THE FORTY MILLION DOLLA 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
known as the 


as by the accomplishment of the State 
Mutual Life Insurance Company of Georgi 


Forty Million Dollars of Insurance have been placed on the books 
of this Company the first two years of its life as a legal i 


eorgia. 


reserve insti- 


on and a quarter of assets have been accumulated 
ompany s income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


State Mutual Life Insurance Company of Georgia 


HOME OFFICE, ROME, GA. 








PLACE FOR PRODUCERS 











SECURITY MUTUAL LIFE 
BINGHAMTON, N. Y. 











RELIANCE LIFE 
Pittsburgh. 








Pennsylvania, Ohio, 





Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Iowa and Alabama. 











**Midiand.”’ 


DR. W. 0. THO MPSON 
Presid ent 





Are you familiarwith the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe of New York especially provided for the 


The very best sellers on the market. 


B. F. REINMUND 
Secretary 


LOT H. BROWN, Supt. of Agencies 
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As Seen by the Onlooker 


Vice-President Ganse has had the 
Columbian National managers in some 
of the: large cities secure data as to 
number of deaths during the year and 








number of estates probated during the , 


same period. The size of each estate is 
also found as near as possible. 

He has been amazed at the showing. 
Estates of $5,000 and over are very few. 
It all goes to show that American peo- 
ple are living up to their income and 
saving very little. Life insurance seems 
the only method whereby most men 
can create an estate. The average man 
can or does save nothing for outside 
investments. Perhaps his savings are 
too small to warrant any investment, 
and he gets discouraged. What he does 
save, however, can be converted into a 
life insurance premium and in this way 
he is creating a valuable estate. 





The other day I ran across an agency 
contract that is somewhat unusual. It 
provided that the agent was to receive 
a higher commission than is ordinarily 
given in view of the fact that at death 
or resignation all interest in the renew- 
als were to be forfeited. 





Dr. James W. Glover of the Uni- 
versity of Michigan was telling me re- 
cently about what his department is 
doing in training actuaries. It was only 
a few years ago that Dr. Glover started 
the course in life insurance in a very 
modest way. Already his pupils are 
holding positions of responsibility in 
various parts of the country and he 
continually is receiving from companies 
inquiries for good men—and women— 
for some of the most successful actu- 
aries who have gone out from the in- 
stitution are of the fair sex. It is not 
Dr. Glover’s purpose to train men 
merely as mathematicians—to make 
adding machines of them. He seeks 
rather to give them instruction and 
drill along lines which, in addition to 
making actuaries of them, will also fit 
them to become executive officers. 

Dr. Glover believes that the actuary 
is going to come into his own again, in 
other words, that he is again to take 
the prominent place in the companies’ 
administration which he accupied years 
ago, before the agency manager and the 
financier crowded him into a more or 
less obscure position. 





Speaking of Dr. Glover’s work, Frank- 
lin B. Mead is a good example of the 
kind of men he is turning out. Ten 
years ago Mr. Mead was cashier in 
the office of his father, who was gen- 
eral agent of the Security Trust & Life 


at Cincinnati. He was a serious, court- 
eous, industrious boy, spending fully 
as much of his time writing business as 
he did in his work as cashier. He went 
to Ann Arbor to study actuarial science, 
completed his course, promptly was en- 
gaged by one of the companies and 
constantly has advanced since. Now he 
is actuary and secretary of the Michi- 


| gan State Life and is making good in 


that position. 





It does not require any legislation 
after the fashion of the Robertson law 
of Texas to make President Robison of 
the Bankers Reserve Life invest the 
funds of that company in the securities 
of the states in which it is operating. 
He is doing it voluntarily because he 
believes it good policy. The company 
is doing a considerable business in 
Washington and he has purchased King 
county (Seattle) bonds. On acceunt 
of its Idaho business he has purchased 
Shoshone county bonds. he com- 
pany gets out advertising matter on 
this line: “Washington business pro- 
tected by Washington securities. Busi- 
ness in force in the state $———-; King 
county bonds owned by the company 

.’ The agents use this very 
effectively in soliciting, for there is 
throughout the west much sentiment 
in favor of dealing with institutions 
which recognize the financial solidity 
of the west by investing in its secur- 
ities, 


LARCE APPLICATION OFTEN AS 
EASY TO GET AS A SMALL ONE 


One of the agency officials of a com- 
pany believes that most agents and par- 
ticularly the new ones, make a mistake 
in not talking a larger policy. Ifa man 
is financially able, this official says he 
can take a $10,000 policy as easily as a 
$1,000. It does not require any more 
energy to close a larger contract. The 
prospect knows just how much he can 
afford to pay and even if a larger sum 
is presented than he can carry, he feels 
flattered if his financial ability is over- 
estimated. It is easier to close, this 
official thinks, even if the amount has 
to be cut down, by talking larger 
amounts. 

He calls attention to the fact that 
the $10,000 policy opens the way for 
better results as regards loans, etc. 
There is so much more to be done with 
a larger amount. 

Speaking still further on the subject, 
this official says: 

“Men are rich or poor only by com- 











parison, and an insurance premium 
looks large or small only by compari- 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will drop us a 


year. 


stal we will give you free of charge, in- 
formation that will lead to your being able to write 365 


licies each 


It is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 





Pittsburgh Life & Trust 
Company 

W. C. Baldwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 

Policies on the market 

Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 

a broad field of action 

Contracts made Direct with the Company 


Endorsed at Home 
Assets - + « « Over $4,600,000.00 
Home Office 
Pittsburgh Life Bidg., Pittsburgh, Pa. 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 
Operates ander the 


Compulsory Debosit Law 


OF INDIANA 
Reliable Agents wanted. Address 


a 














son. If you approach your prospect 
with a proposition to insure his life for 
one thousand dollars, telling him that 
the premium therefor is thirty dollars, 
this sum standing out by itself is likely 
to look very large, but if you go at him 
earnestly and energetically on a propo- 
sition to insure his life for ten thou- 
sand dollars, charging him therefor a 
premium of three hundred dollars, then 
later on drop down to smaller amounts, 
if the ultimate proposition means only 
a thirty-dollar payment, this amount 


will look so small and comparatively 
insignificant both to him and yourself 


that if there is the remotest prospect of 
geiting his application for any policy 
whatever he will make application for 
the smaller amount and nine times out 
7 = — ee moa at the time 
of si e application, 

“By all means, when talking insur- 
ance with a man get his ideas up to a 
large policy right at the outset. Show 
him the splendid results both to himself 
and his estate that would be accom- 
plished by such a policy. Point out in 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 








ized in 1885. 


CHE DES MOINES LIFE INSURANCE CO. 


of lows. 
Capital Stock $p00,eee.0e. 
C. E. RAWSON, President. 
wastes NON-PARTICIPATING POLICIES 


The best for policy holder and agent. 
po acomp ie. 


¥2.500 000, 

reliable 
Address 

C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 


h surrender values, 
It's guaran- 


Liberal good territory 
agents. 





the best and most enthusiastic language 
at your command every advantage and 
attractive feature of the contract, re- 
serving the cost of such a policy for the 
closing statement of your speech, and 
after you have thoroughly impressed 
upon him his needs for the insurance, 
brine in as your climax ‘and all these 
things you get for a deposit each year 
of only three hundred dollars,’ 

“If you have not yet learned the ef- 
ficacy of the large policy talk you 
should begin hammering on this line at 
once, and you will be surprised to learn 
how easy the one’s, two’s and three’s 
which have heretofore come so hard 
will fall after a good, strong, forceful 
ten-thousand-dollar policy talk.” 





The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts td first class men. 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, III. 


Some 
Address company 





National Life Insurance Co. 
Montpelier, Vermont 
Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’sel 


This Company held Ja 1, 1908, and gained 
“ desing pn | decade: 


Assets, $40,354,241.29 Gain, 1724 
Surplus, $4,539,688.4 [Gain, 1494 
Insurance, Gain, 100¢ 


$153,467 ,472.00 


Its life, term and endowment contracts are liberal 
and attractive. 
D, G. DRAKE, General Manager 
424 Marquette Bidg., Chicago, Ill. 
H. J. SNELL, General Agent 
424 Marquette Bidg., Chicago, lil. 
D BROS. & CO., State Agums 
Clev: , Ohio 





Commercial Life 


Insurance Company 
LOUIS M. WISE, Presiéest 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








OLMSTE 
Williamson Building 
Common Sense Protection 
Includes Insurance Against 


1. DISEASE 2. ACCIDENT 
3. DEATH 
The Columbian National Life 
Insurance Co. 


OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dves incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Life Policies. Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 

Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 


Home Office 
176-180 Federal St., Boston, Mass. 





MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 
other company. Cash values guaranteed in the new life and endowment policies, are equalled 


by few companies. 


Attractive features have been added to standard policy forms. Liberal terms offered pro- 


ducing agents under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 


The Mutual Life Insurance Co. of New York 


34 NASSAU STREET, NEW YORK, N. Y. 
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EXTENDED INSURANCE AND 
AUTOMATIC LOANS COMPARED 


The Northwestern Mutual explains 
the premium loans and extension fea- 
tures in its policy as follows: 

“The policy provides for automatic 
extended term insurance. If, however, 
the insured with the beneficiary and as- 
signs, if any, file with the company a 
written request for the premium loan 
feature, then any premium thereafter 
falling due and not paid will be charged 
against the loan value as a premium 
loan, provided the loan value or bal- 
lance thereof shall be sufficient to cover 
such loan. If, however, the loan value 
be insufficient to cover the premium 
loan, then the premium loan feature is 
inoperative and if the premium is not 
paid in cash the automatic extended 
insurance feature operates. 

“For example: Four annual _pre- 
miums have been paid on an ordinary 
lif: policy for $1,000, issued at age 35. 
The fifth premium is not paid. In ac- 
cordance with the request for the pre- 
mium loan feature the company charges 
the defaulted premium of $26.88 (for 
purpose of illustration the dividend re- 
duction is ignored) against the loan 
value of $41.58. At the end of the fifth 
year the loan with 5 percent interests 
is $28.22 and the loan value is $55.25. 
The sixth premium not being paid is 
likewise charged as a loan. At the end 
of the sixth year the loan has increased 
to $57.86 and the loan value to $70.24. 
As the loan value exceeds the indebted- 
ness by only $12.38, a sum not suf- 
ficient to meet the seventh premium, the 
premium loan feature becomes inopera- 
tive at this point. If the premium then 
due be not paid in cash before the ex- 
piration of the days of grace the policy 
defaults and the automatic extended 
term feature becomes operative for the 
difference between the indebtedness 
and the then cash value or $73.94—$57.- 
86=$16.08. That is to say, the cash 
value less the indebtedness, or $16.08, 
will be applied to purchase extended 
insurance for the face of the policy less 
the indebtedness at net American Ex- 
perience 3 percent term rates. This 
would give the policyholder $942 of in- 
surance for a term of one year, 280 
days, or until 7 years, 280 days after 
the date of issue. Had the insured al- 
lowed the policy to become extended 
insurance at the end of the fourth ycar, 
instead of requesting the premium 
loan, the policy would have been ex- 
tended for 4 years, 313 days or until 8 
years, 313 days after issue. Thus, as- 
suming the policy to default at the ead 
of the fourth year, the extended insur- 
ance feature would carry the wsurence 
for a total period of 8 years, 313 days 
from date of issue at the full face 
amount, while the premium loan fol- 
lowed by extension would carry it for 
only 7 years, 280 days, the amount of 
the insurance during the last year and 
280 days being only $942. 

_ “Two points, however, must be kept 
in mind. First: Under the premium 
loan the dividends which were ignored 
in making the above figures would con- 
siderably increase the term of the in- 
surance because the amount charged as 
a loan would be the net, or premium 
less dividend. Second: Under the pre- 
mium loan feature the insured could, at 
any time prior to 31 days after the end 
of the sixth year, have resumed pre- 
mium payments and continued the pol- 
icy in full force without furnishing the 
evidence of insurability required to re- 
Store under the term extension. Thus, 
so long as the loan value of the policy 
is sufficient to pay the premium the in- 
surance is continued without foifeiture 
of the insurance right to pay the pre- 
miums and maintain the policy. If, 
however, the extended term feature is 
retained, the policyholder loses a val- 
uable insurance right as soon as the 
days of grace have expired, since he 
must furnish satisfactory evidence of 


insurability before the policy can be re- 
stored.” 








LIFE INSURANCE; SALESMAN 
MAKES HIS OWN MARKET 


(By R. W. Stevens, Vice-President Illinois Life.) 


You must present your wares to the 
people if you expect them to buy, and 
the greater the number of people to 
whom they are presented the larger 
will be your sales. : 

If one should investigate the business 
of life insurance from its selling side 
and base his conclusions entirely upon 
observations made of the average 
agent, he would be very likely to con- 
clude that this business was entirely 
different from ordinary lines of com- 
mercial endeavor. 

The reason for such a conclusion 
would be that in watching an average 
agent he would find that he had no reg- 
ular hours, or even regular days for 
working; that there was no system or 
plan about his work, and that appar 
ently atmospheric or transcendental 
conditions influenced his activities or 
inactivities in a manner known only 
to the agent and utterly impossible of 
discovery. 

Those of us who are experienced in 
the business of life insurance solicit- 
ing would admit that the deductions 
suggested above cover pretty fairly the 
conditions that would be discovered. 

Considered from the standpoint of 
its sale, a life insurance policy is not 
unlike any other security or commod- 
ity and it is probably because men who 
undertake the sale of life insurance 
policies are under the impression that 
this business must be conducted in 
some manner materially different from 
any ordinary business that they fail to 
achieve the success as life insurance 
salesmen that they should and could 
have achieved had they gone about the 
business in a proper manner and hav- 
ing a proper understanding of it. 

f a man in the mercantile business 
should open his store only when the 
fancy happened to strike him to at- 
tend to his business, he would soon 
become the laughing stock of the town 
and an object of keen interest to his 
creditors, 

The reason such a merchant would 
so quickly become an object of ridi- 
cule and a candidate for the bank- 
ruptcy court is that everybody knows 
that merchandise can not be sold un- 
less prospective customers are given 
an opportunity to purchase. 

When one has something to sell, 
whether it be merchandise or life in- 
surance, his chief and greatest con- 
cern should be to see to it that his 
goods are being offered on the wid- 
est possible market, since the larger 
the market the greater the sales, 

In selling life insurance the sales- 
man makes his own market, and it rests 
entirely with him whether two persons 
each week, or ten persons each day, 
are given the opportunity of inspect- 
ing his wares with a view to purchase. 
The man who whispers down a well 
About the goods he has to sell 
Won't reap the golden, gleaming dol- 

lars 
Like he who climbs a tree and hollers. 








PROCRASTINATING AGENTS 


The agent who forms the habit of 


letting his work go to the end of the 
month at once begins to discount his 
force. He deliberately cuts down his 
income. If he had disposed of what 
he puts over to the end of the month 
he would have the latter part of the 
month for development work. 

The agent who works day by day re- 
gardless of the particular time of the 
month or year is the one who will get 
the best results. Then he is never un- 
duly crowded. He has time to think 
and breathe. 

These end of the month or end of the 
year campaigns are only indicative of 
a lack of business system. 





Character mental, moral and physical 
underlies all effort. It is much more 
important than circumstance. 








WA NTED 
He 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.” Address 


W. B. LANE, Vice-President 
66 Broadway, New York 











“That the cost has been reduced, appeals 
direstly to the intelligence and common 
sense of the people.” 


are talking 


The 
Prudential 


i The Greatest Success in Lite Insurance ! | 











We want Agents. 
We want 
We want YOU! 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated asa Com: the State 
pang) pd 
JOHN P. DRYDEN, Heme Offics, 
President. NBWARK, N. J. 





THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, notable annual dividend 
record. 








MASSACHUSETTS MUTUAL 
LIFE INSVRANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 
Chicago Agency: L. Bracxetr Bisnor, Manager, 
316 Merchants Loan & Trust Building. 
Columbus Agency: 1003 Outlook Building. 





MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
== 59 yearsx—— 


Our agents are representative citizens of 
their respective communities. 





Announcement 


The COLUMBUS MUTUAL LIFE 

INSURANCE COMPANY 
has been licensed by the Ohio Insurance 
Department. It has a capital of $100,000 and 
a strong board of directors, The company 
has influential stockholdersi n practically every 
county in Ohio, who will assist agents in 
Securing business. Agents will find this a 
good company to work for, It recognizes 
their interests by giving them representation 
on the board of directors, For complete 
particulars, address, 











- W. BRANDON, President, 
COLUMBUS, 0. 





The Old Line Bankers Life Insurance Company is constantly entering 
new territory east and west, and want at once hustling men who can handle 


general agencies. 


Write us for terms and territory. Your DELAY will be your LOSS. 
Bankers Life Insurance Company 


Limooin, Nebrasia 





Provident Life and Trust Company 


OP PHILADELPHIA 


Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident are an- 
licity of form 


su for conciseness and simp 
po mepe Reed x5 rn and liberality in all essentials 





Y¥ 
$5 Sarvouy General Ace, astern Ohio 
Dasnre & Ransu, General Agents =”. 


Assets, $61,033, 581.59 


The premium rates of the Provident are exceed- 
tngly low and are still further reduced by large 
annual dividends. 


WITH AGENTS SOLICITED 


+ « 812 Union Trust Building, Ciacinnati, Obie 
- « 706-710 Garfield Building, Cleveland, Ohio 

+ « + ...720 Spitzer Building, Toledo, Ohio 

. .. 3% Marquette Lr aay 0, lil, 

« «+ HUHome Bank Building. reit, Mich. 














ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President, 


Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts, Aa excellent opportunity for a few good men. 
, ADDRESS THE HOME OFFICE 
so st Missouri Trust Building 


ST. LOUIS 





jo Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members dbring Aim a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY |« 


Murtland Bldg., Pittsburgh, Pa. 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, offerin 
a Permanent rantee of cost. Only one kind o 
Policy is issued to both men and women on ages 
fr to 65, in amounts from one to five thousand. 
rict Managers are wanted in Michigan, ° 
ana, lowa, Missouri, Oklahoma, Kansas, Nebraska- 
frorace, Wyoming, Wisconsin, North and South 
Dakota, Texas, Tennessee, Virginia and West 
pple. Utah, Pennsylvania, New Jersey and 
Delaware. 
If you are interested in selling Mutual Life 
Insurance under the Most Libera! Renewal Interest 
mtract ever offered, the Home Office at 





once for full particulars. 


National Life Association 
DES MOINES, 10Wws 
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VALUE OF A SPECIFIC INCOME 
Is DISCUSSED BY TRAVELERS 


The Travelers points out some very 
attractive arguments on the value of 
specified incomes such as can be pro- 
vided by means of annuities or by va- 
rious arrangements of instalment poli- 
cies to suit the case. It says: 

“Annuities have been deservedly 
popular in Europe for many years, and 
in several of the European states, par- 
ticularly France, have been sold by the 
government. 

“The system of old age pensions now 
in force in Germany and different plans 
being urged in England, are the results 
of a wide recognition of the need of 
some form of annuity in old age. 

“All such plans are, of course, ex- 
ceedingly limited in scope, seeking to 
accomplish either partially or wholly 
by public funds on behalf of the 
worthy indigent in a restricted degree 
what a salaried man should accomplish 
for himself in a more thorough and 
comprehensive manner. 

* * * 

“It is well known that the majority 
of women are inexperienced in busi- 
ness matters. 

“That a woman’s idea of investment 
is governed almost entirely by the rate 
of interest and not by the security of 
the principal, and that a great deal of 
money left by insurance or by will to 
women is lost by extravagance or bad 
investments. 

“Women and children also often suf- 
fer by the bad advice of unwise friends. 
and even when funds are left in the 
care of trustees bad investments may 
be made. Trustees have been known 
also to divert to their own uses or to 
borrow from trust funds, and the money 
is lost, and what is true of women, is 
true also of children. 

* ok ce 

“Brains, vigor and health are the in- 

dividual capital of every man, and his 








earning power is proportionate to their 
eficiency. As a wise manufacturer 
puts aside from earnings every year a 
sinking fund to meet the depreciation 
in capital by wear and use, so should a 
man establish a sinking fund against 
mental depreciation and the consequent 
impairment of earning power, from old 
age, failing health or accident. 


“The severest financial strain comes 
when children are being educated. 
Economy in personal expenses with- 
out other aid often fails to meet the 
necessary demands, and the period of 
preparation for a child is often too 
strictly limited because a continuance 
of a year or two more can only be 
given at the expense of the other hil- 
dren or a too severe drain upon the 
family resources. 

“In case of the death of the father an 
education in too many cases becomes 
impossible, and the children are com- 
pelled to go into the world handi- 
capped in competition. 

* * * 

“Valuable property is too often sac- 
rificed in closing up an estate because 
of the need of ready cash either for 
living expenses, payment of debts, or 
the expenses of settlement.” 





MAKES LETTERS PAY 


One of the Chicago life insurance 
brokers does not depend altogether on 
personal solication, but devotes a part 
of his time to sending out letters call- 
ing attention to the fact that he is in 
the life insurance business and setting 
before the prospect some of the good 
things he has in his stock. The re- 
sults may seem surprising to those who 
have never tried this sort of thing, but 
over 45 percent of the business he has 
written so far this year has come to 
him from these letters. He is an old 
time life insurance man and writes a 
large amount of business and he re- 
ports that his business so far this year 
has been better than it ever was before. 








other companies. 





THE NEW BUSINESS OF 


THE EQUITABLE LIFE ASSUR- 
ANCE SOCIETY OF THE U. S. 


for the first six months of 1908 is 55% greater 
than that secured during the first six months of 
1907. The prosperity which Equitable agents are 
enjoying is destined to increase, because,— 


EQUITABLE policies are readily sold by reason of the 
endorsement of the State of New York and the 
Society’s great financial strength. 


EQUITABLE death claims are almost invariably the 
first to be paid, enabling the Equitable agent to 
secure what local business may result therefrom. 

EQUITABLE agents are furnished with better canvassing 
material than is supplied by any other company. 


EQUITABLE agents receive advantages and aid from 
their General Agents not usually accorded by 


EQUITABLE liberality and fair dealing toward policy- 
holders and agents alike make it the best company 
to insure in and the best company to represent. 


Agents of character and ability desired. 


For particulars address 


DEPARTMENT OF WESTERN AGENCIES 
120 Broadway, New York 











AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should ap to Ohio people everywhere, because of the protection 
guarante under the Ohio Laws and the safe dyer of the Com- 
pany'’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 


— Company has never written any form of special contract. Its 
are, and always have been y above criticism. 


To the agent contemplating a permanent coanection, address 


THH GOMPANY, Columbus, O. 


NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 























Insurance in Force December 3lst, $50,066,932.77 
RECORD Inerease in Apportioned Surplus i in 1907, 105,734.09 
OF 1907 Gain in Assets, 1,037,668.19 
Excess of Income over Disbursements, 1,093,623.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets = - na a 7 - = 
Surplus Security to Policy Holders - 
Insurance in force - - - ~ - 





$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


ame agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear invstigation, do not waste time or postage. 


T.R. PALMER, President FRANK E. HITCHCOX, Field Manager 
DOUGLAS PUTNAM, Secretary WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
H. W. COCHNO Actuary and DR. CHARLES D. PIPER, Med. Director 





As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 














Des Moines, Iowa 
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Taken cn Bulletins 


“You admit that life insurance is a 
good thing, and that you expect ‘some 
time’ to take some. All right. You 
say it would — you to 5 4 the pre- 
mium now. Good again. You must ad- 
mit the ever present possibility that you 
may die or be so disabled that it will 
be impossible for you to get insurance. 
Now this protection absolutely covers 
you if you live and your family if you 
die. That’s true, isn’t it? Now your 
family would certainly be pinched, and 
badly, if anything should happen to you, 
wouldn’t they? Now isn’t it much bet- 
ter as a brave and manly man to pinch 
yourself a little now rather than later 
on to pinch yourself or those you love? 
If somebody must be | pay let be 
you. Pinch yourself and the touch will 
be lighter.”—Bulletin. 











The late George H. Daniels, at the 
time of his death general passenger 
agent of the New York Central & Hud- 
son River Railroad, president of the 
Sphinx Club, and one of the best known 
railroad men of New York City, used to 
relate the story of an endowment policy 
which he induced a young mechanic in 
the Mallory Iron Works, of Elgin, IIl., 
to take out in 1865, as one of the hap- 
piest recollections of his life. “I was 
then an agent of the Mutual Life of 
New York,” said he, “and, having won 
the confidence of this young man, I 
induced him to take out an endowment 
policy, payable in twenty years, telling 
him that the money might come in 
handy if he ever had a chance to buy 
into the business. It happened that 
just when the policy fell due Mr. Mal- 
lory wanted to retire from business, 
and with the money received from his 
Mutual Life policy, my young friend, 
being able to make a cash payment on 
the purchase, bought the business, and 
is today a rich man.—Mutual Interests. 





Neither argument nor desire can in 
the least lessen the chances which every 
man must continually be running. Often 
this is not realized, but always it is 
true. To brood upon these possibilities, 
however, is never beneficial, but to 
recognize them and take measures to 
minimize the consequences if they 
should happen, is a duty. Life insur- 
ance stands ready to fulfil that purpose 
better, surer, easier than any other plan 
available to the ordinary man. It is 
never too soon to have a policy; it 
may easily be too late—Union Mutual. 





Staying Qualities—When we look for 
elp in any department of activity, we 
always look for the kind that has stay- 
ing qualities. It is a common phrase, 
to say “He is a stayer.” In other words, 
he is dependable. It is a good thing 
to be able to say this of any man. An 
agent who has established a reputation 
for persistency, consistency, loyalty to 
duty, need not fear the result. This 
element of staying quality has manifest- 
ed itself in the character of the busi- 
ness that is being secured by the agents. 
The reinstatement department has just 
favored us with a record for the first 
five months of the current year which 
is Most gratifying. We note also that 
the department with the cooperation of 
agents and cashiers has reinstated about 
$500,000 of insurance since Jan. 1 that 
had lapsed in 1907. This is work that 
tells—to hold the business for which 
the company has paid. Every agent, 
manager and cashier can contribute 
through cooperation, to the general re- 
sult helpful to the company.—Fidelity 
Mutual Bulletin. 





If a man loves his wife and children 
he cannot fail to realize the danger in 
being uninsured, and, having secured 
a policy, he is pretty apt to take care 
that it does not lapse. To him, there- 
fore, the quarterly, or annual premiums 

ecome a fixed charge among his ac- 
counts, and he plans to meet them just 
as he plans to pay his rent, or his taxes 

putting the money aside as he 





goes along. In this manner he not 
only masters the great secret of the 
science of saving—the process of saving 
by system—he also succeeds in acquir- 
ing the habit of economy by forcing 
himself to put his money to a good use 
instead of wasting it upon trifles that 
he only pageess to think he needs.— 
New York Life Bulletin. 





Some years ago Charles B. Spahr 
made an examination of the records of 
thirty-five counties in New York in- 
cluding Greater New York. This in- 
vestigation covered the finances of 10,- 
000 adult heads of families who died 
within three months. Mr. Spahr found 
that 66 percent left absolutely no prop- 
erty of any value; less than 9 percent 
left $5,000 or more; while the remaind- 
er left next to nothing. 

The 9 percent who left $5,000 or more 
constitute the class whose estates are 
settled by executors, administrators or 
trustees. But nearly every one knows 
of cases where estates have been lost 
to the beneficiaries thereof either by 
embezzlement or next to criminal care- 
lessness of trustees. Thus no man can 
be sure that the estate which he has 
so laboriously built up will ever reach 
his beneficiaries through the ordinary 
channels and it is almost certain to be 
considerably reduced by the heavy ex- 

enses of administration. There is, 

owever, one way in which your bene- 

ficiaries, your wife or your daughters 
and sons, can be absolutely protected 
from poverty and its consequences 
without the intervention of any weak 
links in the chain. This can be ac- 
complished by the creation of an in- 
surance estate which will be distributed 
as you may direct in any one of a vari- 
ety of ways without any reduction in 
the amount of the proceeds—Field 
Notes. 





Any man with two good legs, with 
enough brains in his head to pass as 
being intelligent, with a grain of sand 
in his gizzard, and who is enthusiastic 
and energetic, can make a good living 
selling life insurance, provided he in- 
terviews each day, each week, each 
month and each year, a large number of 
people. 

Enthusiasm and energy are greater 
prerequisites to success in life insur- 
ance salesmanship than knowledge of 
the technique of salesmanship, or the 
principles of insurance. 

There are many men engaged in the 
business of life insurance who have the 
technical knowledge of an actuary; who 
know so much about the theory of sell- 
ing policies that they wear a diploma, 
but whose commissions are insufficient 
to keep pork in the barrel, or the land- 
lord from matching pennies with him- 
self to see whether or not he is likely 
to get the rent. 

And on the other hand, there are men 
in this business who have never heard 
of the Psychology of Salesmanship, or 
Louis Tonti, whose ability to gather in 
the commissions is little short of phe- 
nomenal. 

Now, since it is an indisputable law 
of commerce that the wider the market 
on which any given article is offered for 
sale the greater will be the number of 
sales made, how necessary it is that 
you, as a life insurance salesman, am- 
bitious for success, should present your 
policy contract each day, each week, 
each month and each year, to the great- 
est number of people your physical 
energies will enable you to reach. 

To average six insurance interviews 
each day is not too much to expect of 
any man who pretends to be giving his 
time to the life insurance business and, 
and if you are holding yourself out as 
a life insurance salesman and are aver- 
aging less than six insurance calls per 
day, you are not only neglecting your 
opportunities, but are actually doing 
an injustice to your family, as they 
most certainly have a right to expect 
that you shall devote a reasonable 
amount of time and energy each day 
in the interest of their welfare. —IIli- 
nois Life Bulletin. 


Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING — as most of the participat- 
ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 


5 tol 


Advantage to High Class Salesmen 
Selling Our 
Guaranteed Income Policy 





The Cleveland Life Insurance Co, 
Home Office: Rockefeller Bidg., CLEVELAND, OHIO 
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THE LINCOLN NATIONAL LIFE 


..ow three years old with a surplus t~ 
4 policy holders of $185,0 


Is Writing a Large Business with 


The Stock Option Plan 


Lincoln Life Policies contain more benefits and privileges and fewer 
restrictions than the policies of most other companies combined with 
the stock option, They are 


Easy Sellers at 100 Cents on the Dollar 


Good Commission Contracts ‘for Indiana, Ohio, Pennsylvania and 


Kansas, 
No Advances—No Rebaters 


Address Home Office, Ft. Wayne, Indiana 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
ROOKERY, CHICAGO, ILL. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 











STRIKING ARCUMENT WHICH HAS 
BEEN USED VERY EFFECTIVELY 





Flamen Ball, one of the leading New 
York Life men at Cleveland, uses the 
following argument effectively in his 
canvass: 

Often in our talks with people we 
find that they have no insurance at all, 
or more often that they are insured for 
an insufficient amount. I have found 
that the following argument fits either 
case; it applies particularly to any one 
with children. 

Mr. Agent says to Mr. Prospective 
Buyer: 

“Suppose that I, a life-long friend of 
yours, decide to leave to your child, in 
my will, a $10,000 building, the income 
from which is to be used for the child’s 
education and maintenance. In my 
will I stipulate that you as the child’s 
father must care for the property, keep 
it rented, pay the taxes, and so on. 
Would you be willing to accept such a 
gift under these conditions?” 

“Yes, most decidedly.” 

“Now, on looking over my papers, 
suppose you find to your surprise that 
I am not carrying a dollar’s worth of 
fire insurance on the property. What 
would you do?” 

“T’d insure it, of course.” 

“Would you insure it, although it is 
onlv of indirect value to you?” 

“Certainly. Anything that interests 
my child in such a manner interests 
and is of value to me, most assuredly.” 

“Would you be willing to pay the fire 
insurance out of your own pocket?” 

“T certainly would, if I had to, as I 
would not want my child to lose the 
income from the property in case it 
burned.” 

“Suppose you did not have the money 
with which to pay the fire insurance, 
what would you do?” 

“I’d borrow the money, if necessary; 
in fact, IT would do most anything to be 
sure that my child’s property was prop- 
erlv protected.” 

That, my friend, is about as far as 
you need to carry the argument. When 
you have reached this point you can 
see that you already have your pros- 
pect committed. He has acknowledged 
that anything which is a money-bringer 
to his child should be surrounded by 
the father with every possible safe- 
guard to insure the permanence of the 
child’s revenue. But the building may 
never burn, the chances are that it 
won't, while he, the father, the money- 
earner for the child must pass away 
according to the laws of nature. He 
will see the point. 

And that is now left is a question of 
closing the deal; it is simply a matter 
of “how much” and “what kind” of in- 
surance, 

Try this formula. 


) Tt has succeeded 
in the past. 





“A ‘pull’ that isn’t backed bv ‘push’ 
amounts to little.” 


NO ESTATES 


Thirty-two percent of all widows in 
this country are obliged to earn their 
living. Over 90 percent have to practice 
the most rigid economy, are compelled 
to deprive themselves of comforts, give 
up their homes, and take small lodgings, 
and there is nothing more cruel than 
genteel poverty. 

Of the children whose fathers have 


earn their livelihood handicapped by 
lack of education. The following facts 
as gathered by the Mutual Benefit are 
of interest: 

A public administrator of Jackson 
county, Mo., said, “Very few men ac- 
cumulate anything, in life, and my ex- 
perience is that after the funeral ex- 
penses and expenses of the last sickness 
are paid, scarcely anything is left for 
the widow and heirs.” 

Judge Carpenter of Milwaukee says: 
“I have been through the common ex- 
perience of finding that the estates of 
many people considered as being well- 
to-do consist of some comparatively 
worthless stocks, a mortgaged home- 
stead, and a block of life insurance.” 

Judge Lindsley of Denver: “A great 
number of people comparatively in com- 
fortable circumstances in lifetime leave 
apparently no assets.” 

Judge Henderson of St. Louis says he 
has been surprised to find but a small 
proportion of the estates left by de- 
ceased pete were solvent after pay- 
ment of expenses after death. 

Former public administrator of San 
Francisco found that comparatively few 
persons who had families and others de- 
pendent upon them for support Ieft es- 
tates of $5,000, and a very large per- 
centage left nothing. 

From other sources we find in 1898 
Judge Ashman of Philadelphia, after in- 
vestigating the records of the Orphans’ 
court of that city, stated that of nearly 
23,000 people who died in Philadelphia 
in 1897, 19,166 left no property, while 
many estates ranged from $50 to $1,000. 

The surrogate of New York county, 
N. Y., found about the same condi- 
tions existing there. 

The probate records of Pittsburg, Pa., 
showed that in Allegheny county nearl 
90 percent of all the adults who died left 
no estate at all or none worth adjudi- 
cating. That out of 5,164 adult deaths 
a total of 4,599, or 90 per cent, left no 
estate at all, 173 left estates valued at 
from $300 to $1,000; 230 left under $5,- 
000; 75 left between $5,000 and $10,000, 
and 87 only left over $10,000. 





PEAS IN THE POD 


Peas in the Pod—Peace, Plenty, Pros- 
perity, Prominence, Prestige, Pros- 
pects, Prudence, Push, Perseverance, 
Pluck, Progress. 





Every agent should carry a policy in 
his own company. It is the best evi- 
dence of his confidence in the goods he 
sells, and will secure the confidence of 
the prospective buyer. 








died an immense majority start out to. 
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EVERY POLICY A SQUARE DEAL 


Michigan State Life 


Insurance Company 
Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 








J. W. McCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


FREDERIC APPS, Director of Agencies 
JAMES B. BRADLEY, M. D., Medical Director 
A. M. HUME, M. D., Associate Medical Director 








of Michigan. 


can SHOW 





The First company to organize under the new and stringent laws 


The Company for the agent because its policies are exceedingly 
liberal, Eman understood and easily sold. 


u have a clean record and are contemplating a change, we 
YOU where it will be to your interest to be connected with 
this hustling home company. Address the Home Office. 


= 








COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


_______—_s—s Address the Home Office 























ply with revised laws. Everything up to the ion 


Union Mutual Life Insurance Co. 
Portland, Maine 


FRED E. RICHARDS, Presipent 


ADORESS EITHER 


Thornton Chase, Supt. 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 


Men Who 
EARNEST WORKERS Can 
WANTED IN pon men oun i 
GOOD TERRITORY | Z2d the other 
TO SELL two prom 
PLAIN POLICIES | Gzlon Maral. 











The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WoORLD'S RECORD. 


“mn Iagurance in Fores — Assets. other abil, sora 
3eo7 sc: Hem ie, oa, 
1901....... $33,615,656 $1,015,072 $699,418 $815,654 
1902....... $89,541,688 $1,527,036 $1,176,249 $350,786 
1908....... 949,713,796 $2,205,636 $1,815,059 $390,577 
1904......: ayy $3,160,083 $2,615,498 $544,585 
$4,126,682 $3,521,731 $605,317 
1906 “$81,047,861 860 $5,353,744 $4,674,118 $679,626 
ag etary yt Arig a LiL Lions @ Eloit HUNDRED sod FIFTY 
THOUBAND DOLLARS - AL other governments under a}. ig 











DIRECTORS 
FP, A. CHAMBERLAIN 











LEONARD K. THOMPSON, President, 


Northwestern National Life Insurance Company 


MINNEAPOLIS 











Pres. Security Nat’! Bank 


c. T. JAPFRAY 
Vice-Pres. First Nat'l Bank 





A WESTERN COMPANY FOR WESTERN PEOPLE | 


Note 





B. W. DECKER 
Vice Pres. Northwestern Nat’l Bank 


A. A. CRANE 
Vice-Pres. Nat’! Bank of Commerce 
B. F. NBLSON 
Nelson-Tuthili «umber Co. 
GEO. B. TOWLE 
Treasurer 
JOHN T. BAXTER 
Course! 

W. J. GRAHAM 
Vice-Pres. anc’ Actuary 
L. K. THOMPSON 
President 

















RECORD FOR 1907 


PID: cc cnaspanaadetaronsncess . . 81,532,925 12 
Excess of Income over Disbursements .... 492 452.84 
Paid Policyholders and Beneficiaries....... 787,345.08 
Increase in Surplus..... bébcrendeedecaced -. 49,104.65 


Admitted Assets.. 


SOnVARX 1, 1908 


+. +++ $5,231,828.94 


Paid Policyholders nt ‘Ganstictetes.. diociaatinintnah awe penne - 6,620,024.92 
Henmwremce tm Perce «oo. o.0c cess cece cess ccccccce cece cee cece sens cece c0ee 000 cece cece cece 22,635,623.00 
Ne aincncck esc cine candcccckdnee 3460bé cece sens 60td bncns. cocnescnccencueseedesen 180,820.69 


Western States 
and offers especially 
advantageous 


Men who desire to 
establish permanent 





Northwestern National 
is entering additional 


propositions to reliable 


business connections. 





























































































